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HERE’LL be no Harmsworth 
Trophy race in Detroit this fall, 
so this will make a sabbatician out 
of Gar Wood. He can put Miss 
America in dry dock and the motor 
boat enthusiasts will have to look 
elsewhere for their excitement. 
All of which has been caused by 
the Canadians withdrawing their 
challenge and Scott-Paine, the 
Englishman who raced for the tro- 
phy, being unable to get the Rolls- 
Royce power plant so necessary in 
the construction of a new chal- 
lenger. 
* ok € 
EDDIE EDENBURN, who has 
been running the Harmsworths, is 
talking as a substitute a regatta, 
with the Detroit Yacht Club De- 











Charter Will 
Cover Sales 


Above *4 Ton 





Trade-in Practices to) 
Be Fixed By New 
Agreement 


New York, Mar. 2.—The Motor 
Truck Trade Practice Committee 
of the National Automobile 
Chamber of Commerce today 
filed with the NRA as a supple- 
ment to the code for motor ve- 
hicle retailing trade, a proposed 
code of fair competition for the 
commercial motor vehicle trade 
covering the sale of motor trucks 
exceeding %-ton capacity. Trucks 





velopment Trophy, now held by 
Mrs. Delphine Dodge, as the head- 
liner. But it strikes me that now’s 
the time to attempt the promotion 
of that stock car road race on 
Belle Isle, which the column has 
talked about every once in a while. 
It could be made a civic affair, 
just as the Harmsworth has been, 
with the Automobile Club of Mich- 
igan handling the details and the 
profits going to the welfare fund. 
Run on Labor Day, and in the 
capital of the automobile industry, 
such a contest would attract 
world-wide attention and keep 
Detroit very much in the lime- 
light. 


* * * 


AS I GRIND OUT this column 
on Friday morning my thoughts 
are in New York, where the old- 
timers in the automobile colony, 
like Charley Larson, George 
Stowe, Charley Warren and Bill 
Colt, are throwing a luncheon this 
noon at the N.Y.A.C., to welcome 
back into the business none other 
than George H. Robertson. I got 
an invitation by long distance 
phone just now, but that was done 
only to tantalize me, I reckon. 

Who is George Robertson? the 
present generation may ask, but 
we gray beards know him as the 
first American driver ever to win 
a Vanderbilt Cup road race—back 
in 1908 with a Locomobile. Later 
he was the accessory king of New 
York and still later represented 
Lincoln and the Ford aviation in- 
terests in the Metropolitan dis- 
trict. In 1928 he retired to become 
publisher of a chain of small news- 
papers on Long Island. Now 
George comes back to become 
vice-president of Theodore Luce, 
Inc., who has a Lincoln dealer- 
ship and a big chunk of Ford ter- 





of less capacity are already in- 
cluded in the basic motor vehicle 
retailing code. 

The stated purpose of the sup- 
plement is to establish trade-in 
allowances and other fair trade 
practices applicable to such sales. 

Covers All Sales 

Commercial motor vehicle trade 
is defined to cover all sales 
whether by dealers or direct sell- 
ers to users of commercial motor 
vehicles above %-ton capacity 
including sales to fleet users and 
governmental agencies as well as 
ordinary sales. 

Maximum trade-in value or al- 
lowances for used trucks are de- 
termined on a percentage de- 


preciation scale based on the age | 


of the truck. 

Truck manufacturers are to 
file their list prices with the code 
authority; these prices to be re- 


(Continued on Page 14) 


9% Wage Jump 
Ends Strike in 
Toledo Plants 


Toledo, Mar. 2.—The 4,000 strik- 
ers who walked out of four To- 
ledo automotive parts plants five 
days ago, returned to work 
Thursday. All parties in the con- 
troversy were apparently well 
pleased with the manner in which 
the trouble was terminated. 

The temporary agreement un- 
der which the workers returned 
to the plant was drafted at a five- 
hour meeting Wednesday after- 
noon. At a mass meeting of the 
workers that night, the strikers 
approved of the agreement plan. 

Negotiations were started Fri- 


ritory, with stores at 46th and 
Park and 57th and Broadway. day on the permanent agreement 
, s © plan. This is to be reached by 
“UNCLE TOM” Henderson, who | April 1. 


passed away at Coral Gables, Fla., 
Thursday, aged 85, was one of the 
grand old figures that contribu- 
ted so much to the development of 
this automobile industry of ours. 
His passing just about writes the 
last chapter of the history of the 
Winton Co., of which he had been 
a vice-president. 

Of course, the Winton company’s 


(Continued on Page 14) 


porary agreement. 


shop committees, 
seniority rights, 


A general 5 per cent increase 
in wages of all employes in all 
plants is provided for in the tem- 
An additional 
percentage of increase is to re- 


sult from readjustment of base 
and group rates of pay. 


Recognition of unions through 
protection of 
and return of 


(Continued on Page 12) 





MOTOR LEADERS AT CODE 
CONFERENCES 


New York, Mar. 


2.— Fourteen representatives of the 


automobile manufacturing industry have been designated 


Mar. 5 to 7. 


| sessions are: 
Group 1. Employment: 


Group 2. Prices: 
ler Sales Corp. 

Group 3. Production: 
General Motors Corp. 


dent of the Auto Chamber. 


any of the sessions: 


John and Adams 


9 


“~ 


Detroit, Mar. -Announcement 
is made today of the formation 
| of John-Adams, Inc., a new ad- 
vertising agency 
which will open 
in Room 916, 
Fisher building, 
this city, Mon- 
day. The agency 
has been organ- 
ized by W. A. P. 
John and James 
R. Adams, re- 
cently resigned 
as vice-presi- 
dents of the 
Campbell-Ewald 
agency. 

Both principals are most prom- 
| inent in the automotive advertis- 
(Continued on Page 2) 


Nash Officials 
Negotiate to 


Halt Strikers 


Kenosha, Wis., Mar. 2.—An 
early settlement of differences 
between the Nash Motor Co. and 
its employes, 4,800 of whom are 
on strike, was expected Friday. 
Negotiations to settle the dispute 
were being conducted by the Re- 
gional Labor Advisory board, of 
Chicago, meeting at Racine. 

With production at a standstill 
at the Milwaukee, Racine, and 
Kenosha plants, hearings of the 
board were to continue Satur- 
day. The company and its 24,000 
stockholders were represented by 





W. A. P. John 





Earl H. McCarty, president, and | 


(Continued on Page 3) 


Group 4. Overlapping Codes and Compliance: 
kin, International Harvester Co.; 





by Alvan Macauley, president of the National Automobile 
Chamber of Commerce, to participate in the conferences 
of code authorities and trade associations in Washington, 

Those assigned to represent the industry at the various 


W. S. Knudsen, executive vice- 


president, General Motors Corp.; K. T. Keller, president, 
Dodge Brothers Corp.; W. J. Cronin, secretary, Manufactur- 
ers’ Committee of the Chamber. 

B. E. Hutchinson, vice-president, Chrys- 


Donaldson Brown, vice-president, 


F. D. Sief- 
Alfred Reeves, vice-presi- 


Group 5. Small Enterprises and Minorities: M. A. Cudlip, 
vice-president, Packard Motor Car Co.; Paul G. Hoffman, 
president, Studebaker Sales Corp. 

Besides Mr. Macauley, and in addition to the above, the 
following have been accredited as representatives to attend 


Stephen M. DuBrul and J. W. Dineen, General Motors 
Corp.; Pyke Johnson, vice-president, National Automobile 
Chamber of Commerce; Oscar P. Pearson, manager, statisti- 
cal department of the Chamber. 





Industry Set 


In New Agency |+9 Hear F.D.R. 


Talk on Code 


Wagner Bill ila 
Company Union Stirs 


Washington 


By WILLIAM ULLMAN 


Washington, Mar. 2.—Events in 
the kaleidoscopic career of the 
“New Deal” moved toward a 
climax here today as members of 
code authorities gathered for the 
meeting on Monday at which 
President Roosevelt will start the 
NRA on the second lap of the 
race against depression. 

Impressed by the tidal wave of 
criticism which battered the re- 
covery plan during the “Critics’ 
Field Day” program this week, 
administration leaders prepared 
for decisive action of a character 
intimated in the _ introduction 
yesterday of a bill to abolish 
company unions entirely. 

“New Deal” sponsors, however, 
are not nearly so concerned over 


the deluge of criticism evoked 
this week as their opponents 
would like to _ believe. They 


recognize that this week’s pro- 
gram constituted only the first 
act in the drama. It was given 
over completely to those who had 
something adverse to say on the 
subject of the NRA. Next week 
will bring the other side of the 
story from the extremely articu- 
late friends of the recovery plan, 
starting at the top with President 
Roosevelt, who will address a 
mass meeting of code authorities 


(Continued on Page 12) 


Production Gains 117% 


Truck Merchandising Code Filed Feb. Figures 


Reach 240,000 
a 4-Year High 


Officials Say That March 
Will Reach Highest 


Figure in Years 





By LOU FOLEY 


Detroit, Mar. 2.—According to 
careful estimates made by Auto- 
motive Daily News, production of 
motor vehicles during February 
reached 240,000 units or the high- 
est figure for the month since 
February, 1930. It more than 
doubled the figure for February, 
1933, showing a gain over the 
same month last year of approx- 
imately 129,814 units, or an in- 
crease of 117 per cent. 

Despite this relatively good 
showing, the figure fell somewhat 
short of the total estimated at 
the beginning of the month. This 
fact is due to manufacturing 
problems encountered in getting 
the plants running smoothly 
again to provide for the enorm- 
ous bank of back orders which 
have been piling up ever since 
the New York and Chicago 
shows. 

Chevrolet High 

The month’s greatest production 
was at Chevrolet where 72,273 
cars and trucks were built. This 
is an increase of 78 per cent over 
the January output, officials said. 

February production at Chev- 
rolet surpassed that of any one 
month throughout 1932 and ex- 
ceeded also all but three months 
(June, July and August) of last 
year. 

While Chevrolet production for 
the first two months of 1934 is 
several thousand units higher 
than for the same period last 
year, the company is still thou- 
sands of cars behind its orders 
for retail deliveries, officials said. 

Contributing largely to the at- 
tainment of the high total was 
the Ford Motor Co., which pro- 
duced 59,337 cars and trucks in 
the U. S. during the month just 
past. Ford production during 
March will reach 83,000 units, a 
gain of approximately 40 per 


(Continued on mtinued on Page 11) 


Ford Price Plan 
Cuts Delivered 
Cost of Models 


Detroit, Mar. ew A readjust- 
ment of charges to dealers which 
is tantamount to a reduction in 
the delivered prices of Ford auto- 
mobiles is announced by the 
Ford Motor Co. The reductions 
varying according to localities 
and are said to range up to about 
$20 per unit in the sections re- 
ceiving the maximum benefit 
from the plan. List prices at the 
factory are to remain unchanged 
and it is understood there will be 
no change in the policy of adver- 
tising list prices. 

The reductions apply through- 
out the territories served by 
branch plants and vary accord- 
ing to the freight rates into the 
various territories from Detroit. 











Official Recommends Cut 


In Freight Rates on Autos 


Washington, Mar. — Trans- 
continental railroads would be 
enabled to compete with inter- 


coastal carriers operating through 
the Panama Canal under recom- 
mendations of J. Edgar Smith, an 
Interstate Commerce Commission 
examiner, who urged that the 
railroads be permitted to estab- 
lish reduced rates on passenger 
automobiles moving from eastern 
production points to California 
ports. 





78 Per Cent 


Detroit, Mar. 2.—Chevrolet built 
72,273 cars and trucks in February, 
it was announced today by H. E. 
Coyle, president and general man- 
ager of the Chevrolet Motor Co. 
Rapid progress in the company’s 
rate of production is indicated by 
these figures, the February out- 





put being 78 per cent more than | 


for January. 

With its total of 72,273 units, 
February surpassed the produc- 
tion of any one month throughout 
1932, and exceeded also all but 
three months (June, July, August) 
of last year. 

Total Chevrolet production for 
the first two months of this year 


is several thousand units higher 
than for the same period of last} 


year, said Mr. Coyle’s announce- 
ment, which declared 
this fact in itself signalizes a 


Dodge’s February Sales 
Nearly Double January 





Detroit, Mar. 2.- 


cars and trucks during the week 
ending Feb. 24, Dodge dealers 


have brought their business for 
the second month of the year up 
to 9,957 passenger cars and 2,359 | 


trucks, or to a total of 12,316 ve- 
hicles. 

While representing only part of 
the large-volume production for 
which preparations are proceed- 
ing at a rapid rate, these delivery 
figures mark a gain of 38.1 per 
cent over the 8,925 deliveries of 
January, 1934, and an increase 
of 146.9 per cent over the retail 
business of February, 1933, when 








Chevrolet Production Gains 


| Detroit 


| acceptance 





also that) 


By making 
retail deliveries of 3,627 passenger 


| conditions are said to exist at the 





Denial of permission to estab- 
lish the specially reduced rates 
was recommended as to trucks. | 

The proposed rate adjustment 
would enable the railroads to 
meet competition of the routing 
this traffic via rail and water 
routes. This traffic moves to 
north Atlantic ports by rail and 
thence by water to the West 
coast. 

The reduced rates would apply 
from all of the eastern automo- 
bile production points. 


Over January 


noteworthy achievement in or- 
ganization and manufacturing 
methods, since the adoption of 
knee-action wheels required a 
major revision of factory and 
asesmbly plant set-ups. At the 
Chevrolet plant alone, 
where the knee action units are 
built up for shipping to the nine 
car assembly plants throughout 
the country, several thousand 
more men than formerly were 
employed are working three 
shifts a day as the company 
strives to meet the demand cre- 
ated by the public’s immediate 
of the knee-action 
principle. Even with the rapid 
gain in car production during} 
January and February, Mr.| 
Coyle declared, Chevrolet is still 
thousands of cars behind its 
orders for retail deliveries. 


the combined delivery record of 
Dodge passenger cars and trucks 
accounted for 4,990 vehicles. 

In the meantime it is con-| 
fidently expected that March 
shipments from Dodge factories 
will double the record of Febru- 
ary, which itself doubled that of 
January. Raw material supplies | 
entering Dodge plants are reach- 
ing a volume assuring early at-| 
tainment of peak passenger-car 
production. Equally auspicious 





truck plants of Dodge Brothers 
Corp. which on several occasions 
during the past weeks turned out 
as many as 300 commercial cars 
and trucks per day. 





Terraplane and Hudson 
Canadian Sales Show Gain 


Detroit, Mar. 2.—A big gain in 
Terraplane and Hudson sales in 
Canada is assured for 1934, states 
Ross Mackinnon, sales manager 
of Hudson-Essex of Canada, Ltd., 
who has just completed a trip 
through the provinces from coast 
to coast. Mr. Mackinnon states 
that business generally in Canada 
is going to be far ahead of 1933 
and that the only exception to 
this will be possibly in the prairie 
areas that are menaced by the 
grasshopper pest. 

“Canadian farmers are getting 
three times the price for hogs 
that they did a year ago, the 
lumber business is materially bet- 
ter and so is pulp and paper,” 
says Mackinnon. “Mining is far 
ahead of a year ago, particularly 
gold, copper and nickel. People 
are beginning to feel that this is 
going to be a fine year for auto- 
mobile sales and consequently 
many business men are being at- 
tracted to this field. We have 
doubled the number of distrib- 
utors handling Terraplanes and 
Hudsons in Canada as compared 
with last year. 

“The only uncertain factor 
Canadian basic 


in 


business today is 





the outlook for the crop of wheat 
and grains in the prairie prov- 
inces. It is estimated that there 
are 25 million acres impregnated 
with grasshopper eggs. A warm 
spell followed by a killing frost 
which would kill the larvae 
hatched during the warm 
weather, would eliminate this 
threat. In spite of this situation, 
however, Hudson business will be 
tripled in Alberta and in fact 
throughout all of Western Canada 
this year.” 


Chevrolet Distributor 


New York, Mar. 2.—R. W. Sco- 
field has completed the organiza- 
tion of Plaza Chevrolet, Inc., 955 
Third Ave. at 57th St., New York 
City. This concern takes over 
the distribution of Chevrolet pas- 
senger cars and trucks in the 
midtown section. In addition to 


salesrooms at 955 Third Ave. a 
large service station will be 
operated at 326-328 E. 44th St. 


Scofield is former sales man- 
ager of the Packard Motor Car | 
Co. of New York, vice-president | 
of their Master Salesmen’s Club 
and over 14 years with the com- | 
pany. 


| tures at these low prices, 
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The Standard Plymouth Line 









































The upper model is the standard Plymouth two-door sedan. 


Below 


These 


is the standard coupe. 
models supplement the de luxe line now in production. 





New Low Price 


Models Now In 
Plymouth Line 





Detroit, Mar. 2.—Two new low- 
priced models, a “standard” 
coupe and a “standard” two-door 
sedan, were announced here to- 
day by the Plymouth Motor Corp. 
The coupe will sell at $495, and 


the sedan at $510, f.o.b., factory, 
Detroit. 

The “standard” models sup- 
plement the Plymouth six and 


the deluxe models introduced re- 
cently. They offer all the basic 
Chrysler Motors engineering fea- 
includ- 
ing 77-horsepower engine with 
floating power mountings, all- 
silent transmission, hydraulic 
self-equalizing brakes, safety-steel 
bodies, 30 anti-friction bearings 
and rigid X-type, box-section 
double-drop frame. 

H. G. Moock, general sales 
manager of the Plymouth Corp., 
in announcing the new models, 
said: 

“We have found that there is 
a market for cars of this quality 
at these prices, particularly 
among fleet users and for com- 
mercial purposes. Low cost, 
economical transportation is still 
a demand of the American public 
and we feel that these new 
‘standard’ Plymouths meet these 
requirements in every detail.” 


Valve Inserts 

Valve seat wear has been ma- 
terially lessened through the use 
of exhaust valve seat inserts. 
This is an important economy 
feature, Plymouth engineers 
claim, since it does away with 
frequent valve grinding. 

In appearance, the “standard” 
models have all the styling of the 
Plymouth six and deluxe models. 
Their entire design from the 
V-type radiator to the carefully- 
tailored rear section is character- 
istic of the most advanced styling. 


Safety is Stressed 

Safety features are as impor- 
tant in the low-priced models as 
in the other models. The bodies 
are all-steel, reinforced with steel. 
Front and center posts are box- 
like structures of steel, doubly 
reinforced, reducing squeaks and 
rattles to a minimum. The doors 
and 


are die-formed of steel 
welded into a solid, rigid unit. 
Production of the “standard” 


Plymouth models is under way, 


and shipments 





Ford February 


Output 


Up 40% With 59,337 Units 


_Dearborn, Mar. 2.—Production 
of Ford cars and trucks in the 
United States in February to- 
talled 59,337 units and scheduled 
production in March will be ap- 
proximately 40 per cent greater 
than that figure, it was an- 
nounced today at the head offices 
of the Ford Motor Co. 


Despite the severe storms which | 


swept the country during the 
month affecting production and 
forcing shutdowns of several of 


the largest Ford branch assembly 


plants, the February domestic 
production total was within a few 
hundred units of the total orig- 


inally scheduled for the month. 
Tentative schedules for March 
call for the production of 83,000 
units. This is an increase of ap- 
proximately 40 per cent over the 
actual production in February. 


| It was pointed out that Ford pro- 
| duction, which exceeded original 


estimates in January, had 
mounted steadily since the first 
of the year. 

Ford domestic production in the 


| first two months of the year to- 


talled 116,912 units, the January 
domestic production total having 
been 57,575, which was an in- 
crease of 23 per cent over the 
original schedule for the month. 





9,921 Plymouths 
Set New Weekly 
Output Record 


Detroit, Mar. 2. The Plymouth 
Motor Corp. established a new 
all-time weekly record the week 
ending Feb. 24, when 9,921 Plym- 
outh cars were shipped, H. G. 
Moock, general sales manager, 
announced here today. This is an 
increase of 31.3 per cent over the 
previous week and 253.2 per cent 
ahead of the same week of last 
year, Mr. Moock said. These 
shipments were exclusive of ex- 
port and Canada. 

Retail deliveries of Plymouths 
also set a new high mark over 
the same comparable week of all 
other years. During the week 
4,942 cars were delivered to buy- 
ers, this representing a gain of 
6.4 per cent over the previous 
week, and an increase of 162.5 per 
cent over the same week of 1933. 


Reo to Begin 
Flying Cloud 
Output Mar. 10 


Lansing, Mar. 2.—Ray DeVlieg, 
works manager of Reo Motor Car 
Co., announced today that produc- 
tion on the new 1934 Reo Flying 
Cloud, which will be announced 
to the public in the near future, 
will start on Mar. 10. 

He said that “Orders on hand 
are the highest in years. Reo 
truck business is exceptionally 





good. For February truck ship- 
ments were more than three 
times those of February 1933. 


For the year to date truck ship- 
ments are up 138 per cent over 
1933. This is a very healthy sign 
because it is direct proof of ex- 
panding business requirements 
for fast and economical trans- 
portation.” 





Washington Considering 


Staggering Working Hours 


(Special from ADN Washington Burcan) 

Washington, D. C., Mar. 2.— 
Washington may become a prov- 
ing ground for the nation in re- 
spect to an official departure in 
the field of traffic control. City 
officials today are considering a 
proposal of Traffic Director Wil- 
liam A. Van Duzer that hours of 
municipal employes be staggered 
in relation to those of Federal 


to the corpora- | | government workers as a means | 


In connection with the proposed 
change, it is pointed out that the 
new Federal building program 
will draw virtually all of the more 
than 70,000 government workers 
into one comparatively small area 
in Washington. 

In a survey undertaken to de- 
termine the probable effect of this 
situation, it is revealed that ap- 
proximately one-half of this 
group utilizes the private passen- 


tion’s nation-wide dealer organ-|of abating traffic congestion in ger automobile for transportation 


| ization have been started. 





| the metropolitan area. 





| to and from its work. 
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As the Governor Watches 


Price Dictatorship of Car Buyers 
Is Terminated by Code of Dealers: 


| to regulate itself so 
| profit possibilities and support in- | 


Fixing of Standard dasa for Used Cars Cives| 
Stability to Retail Trade Structure With | 
Consequent Benefit to Employment 
(This the second of a series of articles which will appea 
weekly in ADN in which William Ullman looks analytically at 
the provisions of the automotive retail trade’s code of fair com 
petition from the standpoint of their practical weaning). 
By WILLIAM ULLMAN 
Washington, Mar. 2.—Before the National Recovery | 


Administration brought into 


petition for the automotive retail trade, the Nation’s 


mobile dealers despaired of 
problem. Well, indeed, they 


There was no such thing as a®@———— 


standard allowance for the motor 
vehicle traded in on a new one. 
It was worth what the dealer was 
willing to pay for it in order to 
dispose of a new automobile, or | 
what the prospective buyer was 
able to intimidate the dealer into | 
paying on the substantial threat | 
of taking his business elsewhere. | 
Over a long period of years, the | 
car buying public had become a_| 
past master in the merciless art | 
of getting dealers to bid against | 
one another to make the new car | 
sale. 


Price Dictatorship 

The result, stated baldly, was 
to create a price dictatorship on 
the part of the motor car buyer. | 
There was nothing benevolent | 
about the dictatorship. It was 
used by the dictator to extract 
the last ounce of profit for him- 
self regardless of the economic 
carnage it wrought among the 
automobile dealers of the country. 

The NRA has put an end to 
the slaughter. 

Outstanding feature of the code 
which it brought into existence to 
govern the operations of the auto- 
motive retail trade is that provi- 
sions which standardizes allow- 
ances on used cars. 

Through the agency of the Na- 
tional Automobile Dealers’ Assn., 
allowances are determined at 30- 
day intervals upon all makes and 
all models of cars back to the 
year 1928. 

How are these allowance figures 
computed? Broadly, they are 
arrived at in a fashion that is 
regarded as representing the ut- 


most in fairness to both the 
public and the motor’ vehicle 
retailer. Specifically, they are 


compiled on the basis of what a 
used car of given make and model 
actually brings when it is sold. 
These prices naturally represent 
averages. 
19 Trade Areas 

For purposes of their compu- 
tation, the country is divided into 
19 local trading areas giving 
recognition to geographic and 
other influences upon prices. 

Is such a method of price cal- 
culation unfair to the public? 

The question calls for a nega- 
tive answer and one that the 
dealer might well be ready to 
give when the irate patron asks 
it. Indirectly, at least, the public 
still sets allowances on used cars. 
That is because, in basing them 


| shall be made. 


| Even if all dealers, at that time, 


| group, 





upon average sales figures, NRA 
officials perceived that the effect | 
would be to give the public a | 
check on prices in the form of 
a refusal to buy if they were too 
high. To state it another way, 
if the public buys used cars at the | 


figures in the used car price 
guide, those prices must be pre- 
sumed to be fair—-to represent 
the actual market value of the 
vehicle. 

In this fashion, the public in- 
terest as well as that of the 
dealer is protected 

Figures quoted in the used 


car guide do not represent the 
exact amount the dealer is to 
allow on a given vehicle. From 
these he is required to make a 
deduction of from five to 15 
per cent to cover selling, handl- 


ing and reconditioning charges. 
The amount of the deduction de- 


pends upon the age of the car, 
five per cent on the current ser- 


being the code of fair com- 
auto- 
a solution of the used car 
might have. 


ies of a given make and the one 
immediately preceding it, ten per 
cent on the series preceding the 
two above described, and 15 per 
cent on all others. 
Penalties in Force 

There is nothing optional about 
whether or not these deductions 
They are required 
by law and the dealer who does 
not make them has violated the 
law and lays himself open to} 
| definitely prescribed penalties. 

The situation thus created, one 
in which all dealers are bound to | 
a single allowance figure on any | 
car offered them in trade, is ihe 
approximate reverse of that which | 
existed prior to adoption of the 
motor vehicle retailing code. 





had been willing to foreswear all 
selfish consideration and get to- 
gether on standard used car al- 
lowances for the good of the 
that action would have 
been legally suspected as a move 
to restrain trade; in other words, 
contrary to the public interest. | 

The “new deal” takes a some- | 
what different view of the public 
interest. 
public welfare as being definitely | 
related to the elimination of com- | 
petitive processes which tend to} 
wreck a given business or indus- 
trial field. They perceived at once 
that exactly such an effect was 
created by the used car situation 
in the automotive retail field. It 
simply was being wrecked by an 
utter lack of control of the price 
situation. Employers and em- | 
ployes both suffered and the only 
salvation appeared to be in stabi- 
lizing and controlling prices. 

Standard Allowance 

The purpose of the standard 

allowance provision of the code is 


| trade 





| tucky 


|} on the highways. 


| March 8, 9 and 10, 


stated with the utmost of clarity | 
as follows: 

“In an effort to prevent sales | 
below cost, heretofore due to un- | 
fair competition that has resulted 
in the dissipation of a large part 
of the capital originally in this 
and the accumulated large 
losses since 1926, this trade agrees 
as to return 
creased and _ shortened | 
hours.” 

(The third 
dealing with the 
the standardization of used car 
allowances under the _ dealers’ 
code will appear in ADN, Satur- 
day, March 10.) 


wages 


article of this series, | 
other aspects of 


Nigger in Woodpile | 
Pops Up in Kentucky 


Louisville, Mar. 2..-What Ken- | 
auto owners, including | 
truck owners have gained in re-| 
cent state legislation, reducing | 
auto license plate costs, they will 
lose back if bills now pending 
are enacted. 


One of these would provide for 
a driver’s license of $1 a year,| 


the funds so collected to be di- 
vided evenly between the 120 
counties in the state. It would 


provide for taking up of licenses 
of those proving unfit to operate 
Kentucky has 
never had such a law. Another 
bill would increase gasoline tax 
from five cents to six cents, a 
bill fostered by the Highway Com- 
mission, to make up for its loss 
in revenue. 

A bill was recently passed 74 to 0 
in the house, to repeal an act 


| which forced all truck owners to 
Its leaders recognize the | 


install governors, which were 
found unsatisfactory in hilly 
country. 


Buick Plans to Hold 
Special Spring Showing | 
Flint, Mar. 2. Buick Motor 

Car Co. is to hold a special spring 

showing of 1934 models here 

featuring dis- 
plays from the New York and 

Chicago automobile shows. The 

exhibit is under sponsorship of 

the factory and the Buick retail 

factory branch. Harry A. 

Bonelli, manager of the retail 

branch, is show chairman. 


|} than during 





Governor W. A. Comstock (Michigan) and C. 


L. McCuen, president 


of Olds Motor Works, watch the first Oldsmobile low-priced six 


come off the line 


at Lansing. 


Pontiac’ s March Output 
Will Set 4-Year Record 


Pontiac, Mar. 2. 
build more automobiles in March 
any single month 
since June, 1929, according to H. 
J. Klingler, president and general 
manager of the company. 


“In spite of our production of | 


10,840 for February which repre- 


| sents a gain of more than 25 per) 
same month of last | 
year and a gain of 80 per cent} 


cent over the 


over February, 1932, we are carry- 
ing over 24,873 unfilled orders into 
March,” Mr. Klingler revealed. 
“Great gains will be made this 
month, however, and with pro- 
duction well over 18,000 we will 
build and ship more cars than 
during any month since June, 
1929. Compared with recent years 


this figure will mean more than | 


twice the number of Pontiac cars 
built in March of 1933 and 1932 


combined, and almost four times | 
what we did last March. 


Employment Doubled 
“In February when the gain in 


| production over the year before 


was not as great as it will be this 
month we gave employment to 
almost twice as many men. Our 
payroll this February showed 
5,772, as compared with 2,987 in 
February, 1933. 

“With our large bank of un- 
filled orders, and with the sea- 
sonal demand increasing as 
rapidly as our production, we feel | 
we are making a _ conservative | 
estimate over a_ three months’ | 


They'll Rule the Truck Code 





Here is the temporary National Code Authority for the Trucking Industry. 
James E. Murphy, St. Paul Park, Minn.; J. Rowland Bibbins, National Recovery Administration; 
Roy B. Thompson, San Francisco, Calif., vice-chairman; 
Edward F. Loomis, American Trucking Assn., Inc., 


row: 
Ted V. 
A. Gordon, Omaha, Nebr. 
Providence, R. L; 

H. D. Horton, 


Rodgers, Scranton, Pa., chairman; 
Back row, left to right: 
secretary; Edward S. Brashears, general counsel; 
William E. Humphreys, Washington, D. C., treasurer; J. H. Alphin, Eldorado, Ark.; 


Charlotte, N. C.; Frank C. Schmidt, Toledo, Ohio. 


Fred O. Nelson jr., 


From left to right, front 
Ww. 


New York City; Percy F. Arnold, 


Pontiac will | 


period when we forecast a total 
production through May of 78,300 
units. This compares with actual 
production last year during the 
first five months of 45,000 cars. 

“To aid our March schedule of 
manufacturing, production began 
the first of this month in our 
Oakland, Calif., and Atlanta as- 
sembly plants. 

“Our efforts in the field have 
| been rewarded by a net gain of 
|386 direct dealer accounts during 
the past four months. Of this 
number, 44 are in cities of 50,000 
and over population. 

More Materials Needed 

“Just what this gain in activity 
here at Pontiac means to other 
| industries is forcibly illustrated 
by our material commitments for 
this year compared with 1933. It 
spells increased employment in 
seores of industries such as iron 
|and steel, transportation, coal, 
| coke, rubber and cotton. 
| “Last year we used 106,832 tons 
of steel. This year we will use 
| 169,260 tons. Last year 22,572 tons 
of iron; this year 33,345 tons. Last 
year 2,420 tons of tires; this year 
3.575 tons. Last year 1,144 tons 
of cotton; this year 1,690 tons. 

“Take this increased iron and 
steel tonnage in terms of railroad 
freight cars. The average cCa- 
pacity of a freight car is 40 tons. 
Here we have an increase in these 
two items alone of over 73,500 
tons, which means that more lo- 
comotives and more train crews 
will have to haul 1,837 more 
freight cars over the railroads of 
the country into the Pontiac fac- 
tory so that we can build more 
ears for the railroads to haul 
away.” 


Nash Officials 
Negotiate to 
Halt Strikers 


(Continued from Page 1) 


Horace J. Mellum, 





secretary. C. 


W. Nash, chairman of the board, 
is in California. 

The United Auto Workers’ 
union demanded 20 per cent pay 
increases, based on a_ 60-cent 
hourly minimum wage It also 
sought recognition of the union’s 


right of collective bargaining, and 
presented a list of alleged griev- 
ances, claiming that agreements 
reached in the compromise that 
settled the strike of last Novem- 
ber had not been kept by the 
company 

The strike began in the plants 
of the Seaman 3ody Corp., at 
Milwaukee, and the Nash plant at 
Racine. At the request of James 
Mullenback, of the Advisory board, 
the strike at the Kenosha plant 
was postponed 24 hours in the 
hope of reaching a settlement. 

At 6 a.m. Thursday, however, 
the workers walked out and began 
picketing. The strike brought all 


| Nash production to a standstill. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 
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Selling the Code to Salesmen 


aise the past week the Wayne County executive 
committee of the Detroit Automobile Dealers Assn. 
has been conducting a series of breakfast lectures for 
salesmen on questions arising under the Retailing Code. 
Under the plan adopted here the salesmen for the various 
makes of cars were brought together in groups and after 
a brief explanatory address on the operations of the code 
and its effect upon salesmen, his responsibility under it, 
and the benefits he will derive from it, a question and 
answer forum is held which has proved of great value. 

The purpose behind the breakfast was to bring home 
to the salesman that in selling cars to the public under 
the restrictions set forth in the code he must at the same 
time sell the code to the public. In order to do this the 
salesman must know the code thoroughly. He must be 
able to answer questions regarding it intelligently and he 
must, above all things, be brought to understand that in 
the retailing code consideration has been given to the 
interests of all parties concerned in the sale and purchase 
of a new or used car. There is nothing in the code for 
which the salesman need apologize to his prospect. The 
code is not a shield to hide behind. It is a straightfor- 
ward outline of business policy and one which any dealer 
and salesman should be proud to support as something 
that he, himself, stands for rather than assuming the 
attitude before his prospects that the code is an instru- 
ment which he is constrained to follow regardless of 
whether or not it meets with his approval. These morn- 
ing classes conducted by the DADA have done much to 
put the salesmen’s mind on the right track. It is a prac- 
tice that could profitably be followed nationally. 





Truck Dealers Get Their Day 

WORD has been received here of the filing with the 

NRA of a supplement to the Retailing Code which 
will cover the operations in the commercial car field. 
With these preliminaries now out of the way the hearing 
should come up possibly next week. Every effort should 
be made to bring this section of the Retailing code into 
being at the earliest possible minute. The truck industry 
this year faces one of its best years in history. Weeding 
out the joker policies will insure every member of the 
industry a fairer share of the profits due on his efforts in 
the coming months. 


x 


To Be Or Not To Be 


N the very near future compliance cards will be issued 


to dealers now operating under the provisions of the- 


Retailing code. Dealers will be requested to fill in these 
cards and return them to their code representatives in 
their area. To those who file compliance cards special 
insignias apprising the World of that fact will be issued. 
To those who don’t comply, Presidential licenses to oper- 
ate their establishments will be issued. The Presidential 
license may be cancelled upon proved infractions of the 
Retailing code. Dealers must either be in or out. The 
choice is theirs. 
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AIR 


By Cliff Knoble 





EVENTUALLY we'll wake to 
the fact that war kills a lot of 
customers. 


t 


A lot of the discontent among 


oten 1 
Reber, San | the rich is caused by the fact that 


just when the owner of a six 
thousand dollar car gets to think- 
ing he’s king of the road, some- 
body slides right past him in a 
job that didn’t cost more than 
six hundred. 

At * * 

RAY FITNESS has been ap- 
pointed Chief Engineer of Reo 
where, no doubt, he’ll have ample 
opportunity to demonstrate that 
his name is not a misnomer. 

* co * 

A SUBSCRIBER, writing to the 

Detroit News, sums up an inter- 


esting case for the motorist in 
these words. 
“Few people realize what 


the driving of a car means 
to the driver. In addition to 
the driving, it is necessary 
for him: First, to watch the 
instrument board; second, the 
rear mirror and side mirror; 
third, police, janitors and 
others directing traffic; 
fourth, pedestrians, children 
and pets; fifth, lights—traf- 
fic, zone, lights on other cars 
and street cars; sixth, signs— 
traffic, zone, right and left 
hand turn and stop signs; 
seventh, safety zones; eighth, 
street cars; ninth, other auto- 
mobiles; tenth, intersections; 
eleventh, street markings; 
twelfth, signals—traffic and 
individual; thirteenth, condi- 
tion of the street, and four- 
teenth, keep in mind _ traffic 
regulations.” 

Whooie! We didn’t quite re- 
alize the gravity of the situation 
which confronts we motorists. 
Something simply must be done 
about these pestiverous pedes- 
trians. 

4K a ea 

We wonder if the senior of the 
Fisher boys was ever flippantly 
referred to as the “Kingfisher.” 

* ae co 

A boy seems to have a peculiar 
aptitude for learning something 
that the old man doesn’t specially 
care to have him know. For in- 
stance, do you remember your 
surprise when the young son 
asked to borrow the car—and 
you discovered that without your 
knowledge, he had become a bet- 
ter driver than you were. 

ed a BS 

DURING THE LAST ten years, 
more fatalities have been caused 
by traffic accidents than by war. 
It wouldn’t exactly be inapprop- 
riate if a part of our Memorial 
Day services consisted of laying 
a wreath on the tomb of the un- 
known pedestrian. 

a a ES 
DAFFY DEFINITIONS 

Auto-intoxication — Thirty 

ninety days. 


to 


PITY THE POOR automobile 
salesman. His product is only 
desired by every man, woman and 
child in the country. 

% ok 

Correct this sentence: “Yes, 
sir, your old jaloppy is a wonder 
and I'll be highly gratified if 
yowll please tell me how much 
you can allow for one of our 
new models in a trade.” 

a a * 

ROOSEVELT provides the con- 
trast which proves that in order 
to be a succesful President, a 
man must have a lively sense of 
humor. The same thing might 
be said of a successful dealer. 


* * * 
For the third successive year, 
the automobile industry is _ re- 


ported to be leading us out of the 
depression. Well, the third time 
is the charm, so here’s hoping! 
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Bye, Bye, “Bird Dog” or End of the Garden Nuisance 


In This Corner 


The views expressed in this column are those of our readers 
Readers 


and do not necessarily coincide with those of the editors. 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 





Sales 

When the Studebaker Sales Co. 
told about the January, February 
Reintroduction Sales Promotion 
Contest, we were determined to 
try our best to win one of the 
prizes. 


We thought up several differ- 


ent ways that we could reintro- | 


duce the 1934 Studebakers, but 
they all seemed to be ones that 
had been tried before. In other 
words, they were not new or 
spectacular. Finally we decided 
on a plan and we had our sales- 
room redecorated, the windows 
painted and the Studebaker ban- 
ners put up, and set the date 
from Feb. 5 to 20 for a real 


demonstration period on the part | 


of our salesmen. 

To get publicity quickly, we 
sent out two letters, the first was 
written in long hand on a piece 
of wrapping paper with the fol- 
lowing wording: 

“How would you 
taken for a ride? 

“Full details will follow. 

“You are in the spot.” 

This letter was signed with the 
illustration used by the Stude- 
baker Sales Co. in all their ads in 
connection to their Speedway 
Stamina and Skyway Style 
slogan. 


like to be 


The second letter was sent out | 


the following day, and was signed 
by the salesmen. It explained 
about the first note and also fea- 
tured the Quadripoise Suspension, 
the Million Dollar Comfort Ride. 
Enclosed was a list of names of 
people that had just purchased a 
new 1934 Studebaker. And the 
letter ended by the salesman tell- 
ing the prospect he would call 
within a few days and make an 
appointment for that Studebaker 
Million Dollar Ride. 

The newspaper thought it was 
a very novel publicity stunt and 
they gave us a good story in the 
local paper. 

We received a great number of 


phone calls telling us of their re-| 


action to the letters, which were 
taken in a very friendly manner. 
Several have carried the letters 


around in their pockets to show 
to their friends, and we were 
|more than pleased to learn that 
| about 70 per cent of those receiv- 
|ing the letters figured out the 
illustration on the first letter as 
coming from the Studebaker 


|garage, the remainder thought 
it was from some automobile 
company. 


We can truthfully say it “has 
been the most effective piece of 
direct mail advertising we have 
ever used, and we have received 
more publicity from it than any 
| other type of advertising that has 
been done in Lorain on the part 
|of Studebaker for the past 12 
years. 


The 


people in Lorain really 


(Continued on Page 14) 


--2 word in 
ewise” 


‘edg 


By the Publisher 





| WHAT’S WRONG with the air 
| mail anyway? Only as an ardent 
| air fan and a booster for air mail 
| since its inception would I have 
| the temerity to stick my nose into 
| the present hornets’ nest. Some- 
thing has been wrong with the 
United States air mail service and 
whether it is the fault of the con- 
tractors, the department or the 
general cussedness of the elements 
might just as well be delved into 
while the patient is on the table 
opened up for examination. 
* * * 

MY SPECIFIC complaint seems 
to me to point to the dispatch of 
air mail. Long before the army 
started pinch hitting for the new 
deal most business men had come 
to the conclusion that the air mail 
| was unsatisfactory because it was 
| unreliable. All too often ordinary 
first class mail sent at the same 
time and to the same address was 
delivered hours ahead of air mail. 
Many times we have found it a 
day late on an ordinary Detroit to 


(Continued on Page 18) 
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EVERYONE WANTS 


Low First Cost and Upkeep 
Dependability and Safety 
Appearance and Comfort 
Acceleration and Speed 


The 1934 


WILLYS 


I ORIN Sek MB. a 
cen pratt 





1934 Willys Model “’77’’ Sedan 


25 TO 30 MILES PER GALLON... 70 MILES PER HOUR 


Offers Great Opportunities for Profit 


@ If you want maximum profits—sell the car that carries 
a strong appeal to an enormous proportion of 1934 buyers; 
the only fully streamlined economy car on the market. 
It is a Profitable Car for the Dealer to 
handle because there is an Adequate Profit 
Margin and because it is a Time-Proven Product. 
@ The Willys 77 has become noted as the car that 
actually saves Time and Money; that is easy to drive 
and to park. . . Owners are delighted with its excel- 
lent all-around performance and with their reduced 
motoring bills . which create savings that in 








WILLYS-OVERLAND, INC., TOLEDO, OHIO 


these days of thrift are mighty useful for other needs. 
@ There is not a single experimental part in the car; 
all specifications being thoroughly dependable . . .Com- 
fortable all-steel bodies ... Non-glare side windows... 
Double-drop ““X’’ member frame... Silent timing chain. 
PATENTED FLOATING POWER ENGINE MOUNTING 
Steel exhaust valve seating... Four ringed pistons... Full 
pressure to all main bearings drawn through the Float-O 
oil cleanser... Down-draft carburetor... these are but 
a few up-to-date features, giving complete reliability. 
@ Wire or write for our profit making plan. 
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F bdetal Introduces Two-Ton Truek Model at $845 


Line Has Maximum Gross 


f 


| Rating of 11,000 Pounds 


Detroit, Mar. 2. The second 
of two new models was announced 
this week by the Federal Motor 
Truck Co. In addition to a new 
1%-ton six-cylinder truck at $645, 
M. L. Pulcher, president, now an- 
nounces a new 2-ton Federal 
truck at $845. “Never before in 
the 25 years’ history of the com- 
pany have Federal trucks of 
these capacities been priced so 
low,” Mr. Pulcher stated. “Greatly 
increased production during re- 
cent months and certain manu- 
facturing economies have enabled 
us to pass along substantial sav- 
ings to truck buyers, and at the 
same time maintain the estab- 
lished Federal standards of | 
quality.” 

The new 2-ton Federal model | 
announced today has a maximum 
gross rating of 11,000 pounds. It | 
is available in 137, 153, 162 and | 
174-inch wheelbases for body 
lengths of 8, 9, 10 and 12 fee 
In appearance it is similar to all | 
other models in the Federal line. 

The standard tires are 6.00-20/| 
six-ply truck type balloon, single | 
front and dual rear mounted on | 
cast steel wheels with demount- 


t. | 
| 


able rims. The standard 137-inch | 
wheelbase chassis weighs 3,800 | 
pounds. 


The six-cylinder truck power 
plant is of the L-head type with 
3%-inch bore by 4%-inch stroke 
and develops 62 horsepower at a 
low engine speed of 2,600 r.p.m. 
The maximum torque is 149 foot 
pounds at 1,000 r.p.m. Piston dis- 
placement is 228 cubic inches. 
A larger engine of 263 cubic 
inches displacement is furnished 
optional at extra cost. 

The crank shaft is 2% inches 
in diameter and has seven large 
main bearings. Lubrication is 
full pressure to all main and con- 
necting rod bearings. A _ gear 
driven water pump 
on the side of the cylinder block 
insuring positive and even cir- 
culation to all cylinders. 
of light weight cast 
equipped with four rings. 
shaft is mounted on four 
bearings. 

The frame is of the fish belly | 
type with a maximum depth of | 
8% inches. Flanges are 27 , | 
inches wide and the thickness of | 
the steel is 7/32 inch. All brack- | 
ets and cross members are hot | 
riveted. Front springs are 38} 
inches long by 2% inches wide. | 
Rear springs are 50 inches long 
by 2% inches wide. Five leaf 
auxiliary springs 41 inches long | 
by 2% inches wide are standard 
equipment. All spring eyes are 
rubber bushed and require no 
lubrication. 

Clutch is of the single dry 
plate type with vibration damp- 
ener. A four-speed transmission 
is mounted in unit with the en- 
gine. There is an opening on the 
right side of the transmission pro- 
viding for a _ standard power 


Federal Uni 


iron 
Cam- 


| flat tube type protected by 


| in this new 2-tonner. 


is mounted | 


take-off. The transmission ratios 
are: First speed, 6.40 to 1; sec- 
ong speed, 3.09 to 1; third speed, 
1.69 to 1; fourth speed, 1.00 to 1; 
and reverse 7.82 to 1. 

The rear axle is full floating 
bevel drive type with a straddle 


mounted pinion gear. Standard 
gear ratio of the rear axle is 


6% to 1 with 6% to 1 optional. 
Large powerful internal hydraulic 
brakes with a total braking area 


of 260 square inches. provide 
equalized pressure to all four 
wheels. 

The gasoline tank is mounted 
between the frame side rails 
|under the driver’s seat. The | 
radiator core is of the fin and 


an 
artistic steel grille which is fast- 
| ened to the radiator shell. Steer- 
ing gear is of the worm and 
sector type. 

As in other Federal models, a| 
maximum of ease and comfort 
for the driver has been provided 
The cab) 
|seat and back cushions are} 
equipped with deep coil springs, | 
heavily padded and upholstered | 
with high grade textile leather. | 
There is a large ventilator at the | 
| top of the cowl and a large one- | 
| piece windshield may be opened | 


| when additional ventilation is de- | 


sired. The cab floor is insulated | 
with a heavy rubber mat to pro-| 
tect the driver from heat or cold. | 


strument panel is_ indirectly | 
lighted and includes speedometer, | 


dicator, oil pressure gauge. 


cigar lighter is provided as stand- 
ard equipment. 


As Labor Relief, 





Pistons | 
are | 


large | 


Washington Says, 


ud from ADN Washington B 

Washington, Mar. 2. — Revela- | 
tion this week of the permanent 
program of relief that is to re-| 
place the Civil Works program 
destined to be terminated this 
spring, emphasizes once more the 
prominence of highway construc- 
tion in plans for absorbing into 
| public employment those denied 
opportunity in private business. 

With reference to taking care of 
that large group of unemployed, 
economically disabled through the 
death of industry in ‘“one-indus- 
try” communities, highway con- 
struction looms particularly large 
in the projected program. It was | 
the one enterprise mentioned spe- 
cifically in the White House state- 
ment dealing with what is pro- 
posed for the relief of this group, 
one of the largest of the three 
which will require assistance on 
a permanent basis. 


(Spec urcau) 


versal Joint 





Lubrication is sealed in on the rol 
new Federal. This is claimed to 


ler bearing universal joint of the 
reduce amount of attention that | 


must be paid to this mechanism, 


©& 


The modern style, compact in- | 


ammeter, gasoline gauge, heat in- | 
The | 


engine controls are also conveni- | 
ently located on the dash and a} 


| with the 


| complete 
concerns. 





Fede i Pee Pai Stake Body Model 





and durability 
Tihs line supplements the one and one-half ton line announced a week ago 
in Automotive Dally | News. __ 


Beauty, economy 


today. 


Penn. Steel Men 
Not Dismayed by 


Automotiv e Mov e| | 


Pittsburgh, Mar. 2.—Despite a 
definite order placed by the Ford 
| Motor Co. with a local concern 
| to supply machinery for 
mills, and persistent rumors that 
other large motor car manufac- 
turers plan to build their own 
steel mills in Michigan, that por- 
tion of the western Pennsylvania 


new | 


steel industry which depends on | 


| automobile orders for its mainten- 


ance is optimistic about its pros- | 


pects of the future. 


It has been learned on good 
authority that General 
has dropped its plan to purchase 
the Corrigan-McKinley Steel Co. 
plants here. Ever since the auto 
manufacturers’ code went into 
effect the steel industry here has 


| feared that the auto builders will 


‘Road Building | 


set up their own plants for pru- 
ducing raw materials, and prob- 
ably locate them near the asserm- 
bly factories. The Genera! Mo- 
tors plan was one of the most 
serious proposals. 

The Ford Motor Co.’s order for 
$5,000,000 worth of machinery for 
a blooming mill, 


Motors | 


continuous sheet | 


mill and cold rolling mills to be)} 


erected at River Rouge, placed 
Foundry Co. here, did not bring 
dismay 
Even with the new 
mills in operation, Ford will still 
have to buy 
steel from outside companies, they 
declared. 

The Fisher Body Corp. is re- 
ported to be dickering with the 


to other steel | 


considerable more | 





| that, 


United Engineering &| 


are 


the features claimed in the Federal two-ton model announced 


New Car Sales Ran High 
In Cleveland and Chicago 


Cleveland, Mar. New car 
sales in Cuyahoga county, 
includes Cleveland, totaled 1,678 
in February compared with 992 
in the corresponding month last 
year, increasing 69.2 per cent. 
Used car sales last month 
jumped to 6,173, an increase of 
28.5 per cent compared with the 


2. 


4,792 reported for February, one | 


year ago. 


Sales af trucks last 


numbered 228 against 64 in Feb- | 


ruary, 1933, a gain of 256.2 per 
cent. 


A month-end rush brought 585 


month | 


| 


bills of sale to County Clerk John | 


J. Busher’s office on the last day | 
of February. 

“February sales of automobiles,” 
says Herbert Buckman, manager 
of the Cleveland Automotive 
Trade Assn., Inc., “are a clear 
indication of business improve- 
ment in Cleveland. 
February of last year was not a 
good selling month because of 
banking difficulties. But despite 
the record is excellent, be- 
cause dealers this February were 
under the double handicap of bad 
weather and slow production. 

“A ready disposition to buy 
evident. All we need is a touch 


| of spring and a heavier volume 


of cars coming in.” 


Chicago, Mar. 2.—Registrations 
of the three leading makes of low 
priced motor cars in Cook county | 
|and Chicago between Feb. 1 and | 


| Feb. 26 of this year exceeded both | 


U. S. Steel Corp. for a huge order, | 


much of which will be produced 
at Vandergrift plants near Pitts- 
burgh if the deal is made. 

Steel production 
moved up two points to 28 in the 
last week. 


give impetus to both production 
and employment in this district, 
steel leaders said. 


Amsterdam Cable News 
Reports Show Success 
Detroit, Mar. 2.—According to 
a cablegram received by Chester 


G. Abbott, general sales manager 
of the Hudson Motor Car Co., 


Terraplanes and Hudsons were 
well received at the Amsterdam 
automobile show. The cablegram 


states that the show attendance 
was 40 per cent greater than in 
1933 with a larger number of 


makes exhibited. Sales of Terra- 
planes and Hudsons showed a 40 
per cent increase up to Friday 
night, the night before closing, 
the cablegram stated. 

Hudson distributors from eight 


different countries attended the 
show and were enthusiastic over 
the new models. Distributors 
from four countries applied for 


Hudson franchises and applica- 
tions were also received from four 
additional points for dealerships 
under the present distributors. 


in Pittsburgh | 


The Ford and pro-| 
posed Fisher Body orders would | 


of January and February, last 
year. 
Chevrolet registered 231, Ford 


786 and Plymouth 431 units. These 
figures compare with registrations 
during January as follows: Chev- 
rolet 235, 
426. 
tions of these three makes were: 
Chevrolet 571, Ford 324 and Plym- 
outh 305. 








It is true that | 


| agents, 


is | 


| by 





which [J, US. Jury Probes 


Albneod Pact 
To Pay ‘Fixer 


9 


(Special from ADN Washington Bureau) 

Washington, Mar. 2.—What is 
described as a written contract 
calling for a fee of $54,000 in pay- 
ment for securing War Depart- 
ment contracts for motor equip- 
ment will be the subject of Fed- 
eral grand jury interest next 
week when the inquiry into the 
| army motorization scandal is re- 
| sumed here. 

The contract, allegedly bearing 
the signatures of a prominent 
lawyer-lobbyist and a large motor 
truck manufacturing concern, 
also called for the payment of 
further commissions in event of 
the success of the enterprise it 
involved, according to Federal 
The agreement, described 
as “brazen” by officials, will bring 
several new witnesses before the 
inquiry. 

Negotiations for the govern- 
ment order to which the contract 
is said to relate were turned over 
the lawyer-lobbyist to an 


| associate in Washington, accord- 
| ing to Federal investigators. 


| day, aged 85. 
| one of the founders of the Winton 


| ander Winton, 
Ford 518 and Plymouth | 
In February, 1933, registra- | 


| bile. 


Thomas Henderson 


Coral Gables, Fla., Mar. 2. 
Thomas Henderson died here to- 
Mr. Henderson was 


company and for the last six years 
has resided here. He was a 
brother-in-law of the late Alex- 
the two having 
been associated with George H. 
Brown in the manufacture of the 
Winton bicycle in Cleveland prior 
to building the Winton automo- 


Herein Lies the Power 





The 
two-ton model. 


six-cylinder, seven-bearing 


power plant in the new 
The bore is 3% inches, and the stroke 4% inches. 


Federal 


There is a 228-inch cubic displacement. 





DESIGNED AND MANUFACTURED BY THE CADILLAC MOTOR CAR COMPANY 


j 
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spells the most exciting new car of 1934. To Cadillac- 
La Salle dealers, it spells a rich new market, in addition 
to the substantial business they have enjoyed in the 
past. For thousands of people who have never before 
visited Cadillac showrooms now are eagerly inspecting 
and buying this new Cadillac-built La Salle... with 


Fleetwood Custom Bodies .. . listing for almost a 


Happy, too, the men who sell them! 


To motor car buyers, the new streamlined La Salle 


thousand dollars less than last year's price! The car 
which set a new style and a new value overnight 
has also created a new clientele, 4 vastly greater sales 
opportunity, for Cadillac-La Salle dealers. We earnestly 
recommend that you investigate this fine opportunity 
in your territory. Happy the man who can offer motor 
car buyers the new streamlined La Salle... and the 


new Cadillac V-8, V-12, and V-16... this spring! 


from $1495, f. 0. b. Detroit 
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Standard Mechanics’ Pay 
Record Meets Code Needs 


Mich., Mar. 2.— Oak- 
land County motor car dealers, 
who, since the adoption of the 
Code have been giving consider- 
able thought to the proper meth- 
ods of establishing mechanics 
rates of pay under the Code have 
taken the first steps in solving 
some of the difficulties by adopt- 
ing a uniform payroll report sys- 
tem so as to obviate 


Pontiac, 


local or state compliance boards. 
Barney Habel, president of the 
Barney Habel Auto Co. of this 


city and chairman of the Oakland | 
| able under the code, the number 


County code executive committee 


@n-operating with the dealers of | 


moyal Oak, Ferndale, Rochester 


end Birmingham, have just re-| 


leased the report form to all deal- 


PAYROLL WEEK 
Mon Tue Wed Thu 
Available 8 8 8 
Worked ; 
Rate 3 : 
Available 8 8 
Worked t 
Rate 6 
Available 8 
Worked i 1 
Rate 6 7% 4 


Name 
lirs 
Hrs 
Flat 
lirs 
Hrs 
Flat 
Hrs 
lirs 
Flat 
In explaining the payroll set-up 
Habel says that the first and most 
important point is that each 
man’s pay must be set up on the 
basis of being able to show any 
code authority the exact number 
of hours available, the hours act- 
ually worked and the earnings, if 
any, on flat rate. The payroll 
must show the exact amount paid 
each man and the dealer must be 
in position to show why the 
specific amount was paid in each 
case. He added that every man 
in the shop has 44 hours available, 
which is the maximum hours al- 
lowed by the code. The rate for 
ordinary applied hours, 
varies in sections, is $14.00 
week in Oakland County. 
6 under 
Code, calls for the payment to 
mechanics at the rate of 50 cents 
per hour, if that rate was effec- 
tive as of July 15, 1929, and in the 
case of John Doe, who had 44 
hours available, but put in only 20 
hours, he would be paid $10 at the 
rate of 50 cents per hour. Should 


J. Doe 


R. Roe 


4 7% 
1 


A. Coe 


6 
6 
8 
8 ‘ 
5 


this 20-hour, however, be on flat | 


rate work where the rate for the 
flat rate operations would permit 
him to earn only $10, the dealer 
must disregard both the flat rate 
and the available time earnings 
and pay the mechanic the largest 
amount earned which in this case 
is the minimum set up in the 
code, or $14.00. 

In the case of R. Roe, who like- 


wise had 44 hours available which | 


would entitle him to the $14 mini- 


mum, it was found that he would | 


have earned only $16 on the flat 


arguments | 
in the event any dealer should be | 
cited to appear before any of the | 
lies are being paid. 
| adopted by the dealers for making 


ENDING 


which 
per | 
Section | 
“B,” Article III of the | 





Studebaker Racing Motor 


ers of the county. In the report 
set-up the dealer will be able to 
at all times to show the amount of 
pay for each mechanic on the 
basis of the hours and rates of 
pay for applied hours against 
hours available or in the event of 
the mechanic being paid on the 
flat rate basis. Habel says the 
form should be a permanent rec- 
ord so as to be used as evidence 
in case any dealer is asked to 
show the basis on which mechan- 
The method 


up the form shows first the me- 
chanics name, then hours avail- 


of hours applied and the amount 
of flat rate, if any, applied by the 
mechanic. The method is as 
follows: 


MARCH 3RD 
Fri Sat Totil lay 
8 4 44 $14 
3 20 $10 Appld. Time 

$12 Flat Rate 

44 $14 Minimum 
3f $18 Appld. Time 

36 $16 Flat Rate 

44 $14 Minimum 
40 $20 Appld. Time 

40 $24 Flat Rate 


Minimum 


18.00 


94.00 


rate basis because of the char- 


| acter of the work but he actually 


put in 36 hours which on the basis 
of 50 cents per hour gives him a 
pay check of $18 for the week. 
On the other hand, A. Coe with 
the same hours available, put in 
40 hours on high pay flat rate 
work. On the basis of applied 
time at 50 cents per hour he is 
entitled to $20 but the flat rate 
operations actually earned for him 
$24 for the week which is the 
amount paid. Habel also added 
that these records must be kept 
in such manner as to be easily 
understood by any investigators 
who might want to question the 
dealer. 


Jersey Dealers Select 
Advisory Code Comm. 

Asbury Park, Mar. 2.—Selec- 
tion of an advisory committee of 
19 members in compliance with 
regulations of the New 
Automotive Dealers’ NRA 
and discussions of various 
visions of the code 
meeting at the Berkley-Carteret 
Hotel of automobile dealers hand- 
ling new and used cars in every 
section of New Jersey. 

Officers chosen by the advis- 
ory committee are: H. A. Bon- 
nell, Newark, president; John L. 
Bock, Trenton, vice - president; 
William Regan of Asbury Park, 
treasurer, and Claude Holgate, 
Newark, secretary. The officers 
will report on the organization’s 
1934 budget at a meeting to be 
conducted late this week in 
Trenton. 


pro- 


Above is the 250 cubic inch Studebaker racing motor which The 
Studebaker Sales Corp. of America has announced. The motor has 


the Studebaker President engine for its base. 


It has been slightly 


altered for racing purposes and will be available within the fortnight. 


The price is $750 at the factory. 


Introduction of this motor brings 


to mind that seven of the first twelve cars to finish in last year’s 
Indianapolis event were powered with Studebaker engines. 


| 


| control 








Jersey | 


featured a} 


New Carburetor 
Automatic Choke 
For 1934 Models 


Chicago, Mar. 2.—The Bendix 


Products Corp., South Bend, Ind., | 
| manufacturers of the Stromberg | 
| Carburetor, announce a new car- 
choke 


buretor and automatic 
control. 

The major change 
units over previous 
that part of the automatic choke 
is built into the throttle 
body of the carburetor. 


accompanying illustration 


in these 


valve 
The 


shows the carburetor and ther- | 


mostat unit mounted on a stand 
in their exact relation as they 
are mounted on the manifold. 

Operating principle of the au- 
tomatic choke control is the 
same as the previous models. 
The vacuum piston which is in- 
corporated in the throttle body, 
is indirectly connected to the 
carburetor choke valve so that 


models is} 


choke 
proper 


the 
the 


forces open 
to admit 


piston 
valve 


New Bendix Carburetor 
amount of air at the time of the 
initial fire. 

To keep the engine from stall- 


| books for 


|of the 
| sales manager, announced. 





De Soto Backlog 
Of Orders Climbs 
To 7,500 Units 


Detroit, Mar. 2.—The De Soto 
Motor Corp. has a bank of more 
than 7,500 unfilled orders on its 
the new Airflow mod- 
els, a new record for this season 
year, L. G. Peed, general 
Ship- 
ments are progressing steadily 
each day with production being 
stepped up until capacity output 
is reached. 

“The public wants new 
mobiles,” Mr. Peed said. “Liter- 
ally millions have been without 
modern transportation for sev- 
eral years. With the definite 
upswing in business, there is no 
denying the fact that the auto- 
mobile ‘boom’ which we have 
looked for since 1931, is on. It is 
significant that this new car de- 


auto- 


as soon as the engine fires and a 
manifold vacuum is created, the 


code | 





ing during the warming 


up 
period a fast idle cam is used. 


mand is not ‘spotted,’ but applies 
to every section of the nation.” 


Free service is never free 


YOU PAY FOR IT! | 


ca 
AiTT 


Ethyl contains sufficient lead 
(tetraethyl) to make it the 
world’s quality motor fuel. 


SK your service manager 
how much it cost to handle 
“free” service last year. There’s 
your best reason for recommend- 
ing Ethy! Gasoline. 

Ethyl keeps your customers 
happy... keeps them out of 
your shop to have this and that 
and the other thing adjusted. It 
brings out the best performance 


of which any engine is capable 
—keeps customer sold on the car. 

Ethyl—the world’s highest 
quality motor fuel—now costs 
only 2c a gallon more than reg- 
ular, little enough when you 
consider the va/ue it gives. And 
don’t forget the time and trouble 
it saves you! Ethyl Gasoline 
Corporation, New York City. 


poenerede T H Y 
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Just a few days ago, we announced 
shipments of 1934 Nash cars as 66% 
ahead of last year’s entire production of ’33 
models. Now the figure has jumped to77%! 


Bona fide orders—now on hand at the 
factory — will boost Nash shipments to 
over 100% ahead before the real sales 
season gets under way! 


Everywhere Nash gains new prospects, 
new buyers, new boosters, as the 1934 
Nash keeps multiplying on the streets. 
This rapidly mounting momentum of 


TWIN 


. 
—— 
Pp ag 3 








public demand is giving Nash dealers 
every advantage as the spring selling 
season opens. 


Already, 279 new dealers have flocked 
to Nash since the advent of the new line. 


The Nash franchise is doubly valuable 
now —for it isa DUAL franchise, includ- 
ing the new Nash-built “jeweled move- 
ment” LaFayette—the fine car in the 
low price field. Write today to Sales 
Department, Nash Motors Company, 
Kenosha, Wisconsin. 


1934eeNASF 


Individually-Sprung Front Wheels Optional at Slight Extra Cost 








On Road Building Work 


Washington, Mar. 2. 
made on emergency construction 
of public works highways to Feb. | 
24 under the supervision of the 
UU. B 
shows 
estimated to cost $318,119,000, had | 
been advertised for contract or be- 
gun by day labor employed direct- 
ly by the highway authorities. The 
cost of the day labor projects in- 
cluded in the above is estimated 
at $22,926,000. 
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Uncle Sam Files Report |, Of the 5.476 projects awarded| Parts Business Ahead 
| for construction, 3,654 were under 

construction on Feb. 24, and 681 

The work under 

construction, which is estimated 

to cost $212,826,000, 

regular employment 


Progress 


Bureau of Public Roads} ™en. 


a total of 6,265 projects, 








ALL THESE FEATURES 


AT NO EXTRA COST 
@ CHECK ’EM 


Sturdy 3800-Ib. Chassis 


11,000 Ibs. Maximum Gross 


Attractive Appearance 


Modern Instrument Panel 


Stylish Sloping V-type Radiator 


8',”-Fish Belly Frame 


6-Cylinder Truck Engine 
228 Cubic Inch Displacement 
Full Power at Low Engine Speed 


were completed. 


In the whole country, work ad- 
vertised for contract or started by 
day labor employed directly by the 
highway authorities involved 74.5 
per cent of the $400,000,000 pro- 
vided for public works highways 
under Section 204 of the National 
Industrial Recovery Act. 
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of last year and continued into | 


aa ‘ 1934, Mr. Eaton believes that ‘the 
Of First Quarter 1933 | automobile output for 1934 will 

Cleveland, Mar. 2.—The auto-| exceed that of 1933 by 30 to 35 
motive parts business is running! per cent, and may reach 3,000,000 
nearly double the volume reached | units.” 
in the first quarter of 1933, ac- — / 
cording to J. O. Eaton, chairman " 
of the board of Eaton Mfg. Co. Metal Men Elect 

“The remarkable showing for Jamestown, N. Y., Mar. 2. 
the first quarter,” said Mr. Eaton,} Oscar A. Lenna has been re- 
“ig due in a large part to the| elected president and _ general 
standstill-conditions during the| manager of the Jamestown Metal 
early part of 1933.” Because of} Equipment Co., Inc., manufac- 
the improvement in business that| turer of automobile _ radiators, 
started during the second quarter! interior metal trim. 








Full Pressure Lubrication 
Valve Seat Inserts 


Side-Mounted Gear-Driven 
Water Pump 


Air Cleaner— Oil Filter 
Large Truck Clutch 


4-Speed Transmission 
Roller Bearing Universal Joints 


Heavy Full Floating Rear Axle 
Large Hydraulic Brakes 


7-Bearing 2'2” Crankshaft e 


Motor Wheel Profit 

Detroit, Mar. 2.—Motor Wheel 
Corp. in report for year ended 
December 31, 1933, certified by 
independent auditors, shows net 
profit of $122,168 after taxes, de- 
preciation and deduction of $22,- 
122 company’s share of unearned 
preferred dividends of Cleveland 
Welding Co., equal to 14 cents a 
share (par $5) on 850,000 shares 
of capital stock, including 1,572 
shares held by company. This 
compares with net loss in 1932, 


| of $1,867,751. 


Qno 


Cast Brake Drum 
mission 





, 





Here’s Gnother F- 


Front Springs 38” Long 


Wide 
Rear Springs 50” 
Wide 


® Auxiliary Springs 


Long 


Rubber Bushed Spring 
Need No Lubrication 


6.00/20 6-Ply Single Fr 


and Dual Rear Tires 


wm . 


Chassis Insulated with 


Pieces of Rubber 


@ All Armored Cables 
Cast Brake Drums * 


Quality ALL TRUCK Con 


FEDERAL MOTOR TRUCK COMPANY DETROIT MICHIGAN 
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C. C. Secrist Is Named 
To Board of ASI Show 


Chicago, Mar. 2.—C. C. Secrist, 
of Chicago, has been designated 
as a member of the joint operat- 
ing committee for the Automo- 
tive Service Industries Show. At 
the time of the initial announce- 
ment only two of the three repre- 
sentatives of the Motor and 
Equipment Mfrs. Assn. were 
named F. C. Bahr and C. F. 
Conn. The full representation is 
now completed by the naming of 
Mr. Secrist, who is head of the 
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Victor Mfg. & Gasket Co., of 
Chicago. The Automotive Service 
Industries Show is scheduled to 
be held in Cleveland Nov. 5 to 9. 


Mason Joins U.S. Alcohol 
New York, Mar. 2.— Appoint- 
ment of J. Tenney Mason as as- 


sistant to the president of the 
U. S. Industrial Alcohol Co. was | 
announced today. Mr. Mason 


joins U. S. I, after 18 years with 
EK. I. DuPont de Nemours & Co., 
Inc. He will have headquarters | 


in the Lincoln Bldg. 





Sparta Foundry Gets 
Big Piston Ring Order 
Sparta, Mich., Mar. 2. With 
the Sparta Foundry Co. on a 24- 
hour day schedule, a new order 
for 2,000,000 piston rings was re- 


ported at the annual meeting of| cent 


stockholders Wednesday. 


Officers reported a 


year and announced that begin- 
ning Feb. 22 the foundry would 
work four shifts of six hours 


each, employing 250 men. 
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CANADIAN FACTORY 
WINDSOR, ONTARIO 





STANDARD WHEELBASE 
LARGER MOTOR - 263 cu. in. Displacement. 


r GREAT VALUE 


a New low Price 


at PEE IE) 


Optional at Extra Cost. 





The complete line of Federal quality trucks includes proportionately low-priced 
models in 4 and 6 wheel types from 114 to 71 tons. Federal-built cabs and bodies 
and various kinds of equipment for every purpose. Use the coupon at the right. 








11 


F ebruary Production Hits 
New 4-Year High Mark 


(Continued from Page 1) 


prosperous | 


over that 
was said by company officials. 
Hudson Figures 


of February, it} 


first of the year. The company 
completed February with a total 
output of 18,438 units since the 
first of the year and will carry 


| over a large bank of orders into 


Hudson completed 12,000 units 
during February and a March 
production figure of 18,000 units | 


has been set, according to official 
announcement. April production 
will equal if it does not exceed 
this figure, officials added. Pro- 
duction lines are _ functioning 
| smoothly at Hudson and every 
effort is being made to supply 
cars to fill the growing backlog 
of orders. Employment has now 
reached approximately 12,000 
workers, it was said. 
Pontiac production 

|} gain of more than 25 
over the same month 
and a gain of 80 per cent over 
February, 1932. <A total of 10,840 
units were turned out during the 
month just past, and despite this 
figure, officials said, a backlog of 
| 24,873 unfilled orders is being 
carried into March. It was said 
that Pontiac would produce ap- 
proximately 18,000 units in March, 


showed a 
per cent 
last year 


the largest figure during any 
month since June, 1929. 
Buick shipments have kept 


pace with production, averaging 
over 9,000 cars a month since the 








March for which month a pro- 
duction of more than 10,000 units 
is scheduled. 

From all indications March 
should set new high production 
records. Plants in this area are 
now reaching their full produc- 
tion strength and in some cases 
are even adding additional pro- 
duction lines to supply the de- 
mand for their products. Manu- 
facturers were not quite pre- 
pared to meet the deluge of or- 
ders which followed the two na- 
tional shows and at that time the 
delays incidental to the _ die 
makers’ strike were still felt. 

March has always been a good 
production month, and the mak- 
ers have such shining marks as 
the 1929 March figure of 546,489 
units to shoot at. Some of the 
larger manufacturers are just 
hitting their stride and while 
they make no specific statements 
all are confident that March pro- 
duction will reach the highest 
figure seen in this month for 
some years. 


This is a 
RUCK YEAR 


Truck registrations went up more 


than 60 per cent last year. 


Sales 


are continuing to climb. Why not 
have a share in this active, profit- 
able business—with Federal? 


The 116-tonner announced last 


week at a new low price of $645, 
and the $845 2-ton model shown 


on this page, place Federal in a 


commanding position. There are 
proportionately low-priced models 


up to 7/4 tons—4 and 6 wheelers 


—a line that covers the full range 


of haulage requirements. 


If Federal is not represented in 


your territory, then a highly profit- 


able franchise is open. 


Here’s a 


coupon for your convenience. 





Federal Motor Truck Company 


Detroit, Michigan. 





I want to know about selling Federal Trucks and making 
a profit in 1934. If this territory is available, send me the 


facts. 


Name 


Address 





City , 





— 


oOminancso 


rar 


-go 
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New York’s Dealers View 
1934 As ‘Paradise’ Year 


By CHARLES M. SIEVERT 


New York, Mar. 2.—With the 
city just beginning to peep 
through one of its heaviest snow 
blankets, it seemed natural that 
along the upper stretch of the 
Great White Way, where the 
four-wheel products created in 
Detroit are displayed in fashion- 
able Broadway showrooms, there 
was just a minimum of chatter— 


mostly one salesman talking to} 


another. 

Despite the momentary lull,| 
sales officials here agree that 
New York is set for its largest 


car market in the last five years. 
The surprising element to many 
salesmen is that unlike the past 
three years when they developed 
long, drawn lines on their faces 
soliciting prospects, prospects are 
now soliciting them. A natural 
buying wave is unfurling. Dem- 
onstrations are in keen demand. 

The size of the New York mar- 


ket is most impressive when re-| 


lated in figures. The total num- 
ber of cars—over 775,000—whirl- 
ing around its streets is greater 
than that in any country of the 


world save three—Canada, Eng-| 


land and Germany. 


The number of sales which 
may be expected in New York 
for the year is subject to wide 


9% Wage Jump 
Ends Strike in 
Toledo Plants 


(Continued from Page 1) 





strikers to their old positions are 
other important provisions of the 
temporary agreement. 

As long as peaceful methods for 
adjusting differences are  pro- 
vided, it is provided that there 
shall be no strikes or lockouts. 

Leaders who participated in the 
conference at which the agree- 
ment was drafted included Philip 
C. Nash, chairman of the sub- 
regional labor board; H. D. Friel, 
Federal conciliator of the Depart- 
ment of Labor; Harvey W. 
Brown, Washington, vice-presi- 


dent of the International Assn. 
of Machinists; Charles A. Dana, | 
president of the Spicer Mfg. 


Corp.; Thomas Ramsey, executive 
secretary of the Automobile 
Workers’ Union; Frank 
business agent of the Machinists’ 
Union, No. 105; G. W. Powlesland, 
general organizer of the Brother- 
hood of Blacksmiths and Forgers; 
Otto Brach, business agent of the 


Central Labor Union, and these | 


representatives of employers, W. 
H. Schomburg, J. B. Nordholt, J. 
A. Minch, R. E. Carpenter and 
Daniel H. Kelly. 

Mr. Dana was the only head of 
the involved industries to be pres- 
ent at the mass meeting of the 
workers Wednesday night when 
the agreement was approved. He 
was roundly cheered when his 
presence was discovered and 
called upon to make a _ speech 
from his balcony seat. He an- 
nounced that the plant would re- 
sume full operation at once and 
that he had sent 220 telegrams to 
material dealers. 


Harry K. Noyes 

Boston, Mar. 1.—A cablegram 
from Honolulu reports the death 
there on Feb. 
Noyes, Buick distributor here. 
Mr. Noyes died of heart disease. 
He had gone to Honolulu in hopes 
of improving his health. A vet- 
eran dating back to 1905 when he 
started out with the Lowell Auto- 
mobile Co., Mr. Noyes become 
New England distributor of Buick 
through the formation of the 
Noyes-Buick Co. of New England. 
In the nineteen years as Buick 
distributor it is estimated that his 
company has sold approximately 
200,000 new cars. For the past 


year the company also has han- 
dled Oldsmobile. 


‘Flat Rate Insurance Costs | 


| on insurance of the Massachusetts | 


Snyder, | 


15 of Harry K. | 
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guessing. In spots, you find them 
saying, “We’ll double the 
total.” Conservative estimates 
place the anticipated increase at 
close to 50 per cent. 

For the dealer, however, this 
| will be a “paradise year,” to take 
| the word of Arthur R. Gribben, 
| president of Auburn Motors of 
|New York, who has_ ambled 
| around in gasolined circles here 


|long enough to have his word 
respected. The depression, he 
says, has weeded out that ill- 


favored practice of factories of 


| overloading dealers with more 


| losses. 
| Mr. Gribben is happy for the 
|code and believes dealers are 


satisfied. So far, the results have 
| been stimulating. It has turned 
| the efforts of competitive show- 
|rooms along Broadway from 
| buying used cars to selling new 
cars on their merits. 

John B. Hulett, the local auto- 
| motive code administrator of the 
NRA here, finds complaints are 
negligible. His latest efforts to 
keep the reins of the code tight 
is a check-up of speedometers 
on new cars for sale to the| 
public, which must show the 
mileage travelled and not be dis- 
connected. 





Appear Defeated in Mass. 
Boston, Mar. 2.—The committee | 


"33 | 


cars than desired with resultant | 





Legislature has reported “leave | 
to withdraw” on several bills| 
seeking to change the compulsory | 
automobile insurance laws by| 
abolishing zones and establishing | 
a flat premium for the entire 
state. 

The change was favored by car 
dealers and others located in the 
larger cities, and opposed by resi- 
dents of rural areas. Under the 
present system, which apparently 
will now stand, motorists in the 
various metropolitan areas pay 
a higher premium because of a 
higher accident ratio. 


Full Military Rites 
Given to C. B. Amorous 
Washington, Mar. 2. — Funeral 
| services for C. B. Amorous, vice- 
| president and general manager of 
| Lee D. Butler, Inc., local Stude- 
baker - Pierce-Arrow distributor, 
who died last Saturday after a 
long illness, was held here 
| Thursday. Mr. Amorous’ first 
| identification with the industry | 
| was in the capacity of experi-| 
mental engineer employed by | 
| Locomobile, for which company | 
| he subsequently served as direc-| 
tor of sales and later as receiver 
after it went into bankruptcy. 
Mr. Amorous was buried 
with full military honors at 
Arlington National Cemetery. He 
is survived by a widow and 
daughter, both of Washington. 


Case Betters Position 


Racine, Mar. 2.—J. I. Case Co., 
machinery manufacturers, made a 
better showing last year than in 
1932, according to the annual re- 
port. The company had a loss 
in 1933 of $2,093,502, before pre- 
ferred dividends, compared with 
$2,611,081 loss the year before. 
Last year’s loss on operations, 
less income from other sources 
and before charges was $1,607,- 
895, against $2,067,390. Deprecia- 
tion in 1933 was $469,810 and in- 
| terest charges $15,796. 
| = 


Credit Co. Declares 


Baltimore, Mar. 2 (UTPS).— 
Commercial Credit Co., has de- 
clared a quarterly dividend of 25 
cents on its common stock, 50 
cents on the eight per cent pre- 
| ferred and 75 cents on the $3 
class “A” convertible preferred, 
payable March 31 to stock of 


record March 10. The last previ- | 
ous payment on the common was | 
| its best month. 


112% cents on June 30, 1932. 





Speed on the Chrysler Line 





The mechanics are hydromatic spot welding the front end shell and 
frame assembly on one of the new Chrysler models for 1934. 


Industry 


Set to Hear 


| company. 





Roosevelt Talk on Code 


(Continued from Page 1) 
Monday morning at 11 o’clock in| since the NRA began to function. 


Constitution Hall. 


Washington is set to hear the| bill 


| 


President make one of the most 
forceful addresses of his admin- | 
istration. In it he is expected | 
not only to controvert much of | 
the critical testimony offered this | 
week, but to reveal the process 
by which the Government in- 
tends to eliminate those elements 





in the situation which justify 
criticism. 
Members of such automobile 


industry code authorities as those 
representing manufacturers of | 
motor vehicles, automobile deal- 
ers, parts manufacturers, tire 
makers, and those identified with 
the distributive trade will sit in 
the audience of 4,000 which will | 
hear the Roosevelt address. 
Their interest, like that of all 
other employing groups, will cen- 
ter chiefly in the President’s 
statement with reference to modi- 
fications and changes in the} 
labor provisions of the Recovery 
Act. Labor’s representatives con- | 
tributed a tremendous volume of 
protest against the workings of 
the NRA during the sessions this 


| feeling 


| remains 


week. They accused employers | 
of chiseling in respect to meet- | 
ing code requirements dealing | 


with hours, pay, and freedom of | 


employes to organize and bar- 
gain collectively through 
of their own choosing. 
This criticism on the part of 
workers’ representatives, together 
with inability of the National 
Labor Board to adjust such not- 
able controversies as the Weirton 
Steel, Ford and Budd Mfg. Co. 
cases brought its first partial an- 
swer here yesterday. It came in 
the form of a bill by Senator 
Robert Wagner, New York, chair- 
man of*the board, to eliminate 
the company union _ entirely. 
Moreover, the bill’s essential de- 
mand is made retroactive to 
cover such unions formed, or 
placed in process of formation, 


agents | 
| sentiment of the liberal wing of 





Dealing with this situation, the 
contains a clause which 
states that “any term of a con- 
tract or agreement of any kind 
which conflicts with the provis- 
ions of this act is hereby abro- 
gated, and every employer who 
is a party to such contract or 
agreement shall immediately so 


notify his employes by appropri- | 


ate action.” 

The proposed measure is re- 
garded as certain to evoke a 
storm of protest on the part of 
large and small employers of 
labor, with the possibility seen 
that it might be deferred until 
the President’s views—favorable 
or unfavorable—are revealed in 
Monday’s address. 

The chief executive has been 
represented for some time as 
that modifications and 
changes were in order with re- 
spect to the labor provisions of 
the Recovery Act. Whether or 


|}not the Wagner Bill represents 
Mr. Roosevelt’s opinion of the 
form this revision should take 


a matter of conjecture 
at this point. 

Many of the New Deal's chief 
proponents make no secret of the 
fact that they agree with Senator 
Wagner’s statement that employ- 
er-directed unions “have made a 
sham of equal bargaining” under 
the NRA. It definitely is the 


the administration that the chief 
form of sabotage of the recovery 
program has come in the guise 
of labor provision violations. To- 
gether with a subversive propa- 
ganda dealing with the subject 
of increasing costs and prices. 
The White House has let it be 
known that Mr. Roosevelt will 
deal with the subject completely 
in his address which will sum- 
marize the first year of his 
stewardship. The address, now in 
the course of preparation, is 
recognized as climatic in chart- 
ing the future of the New Deal. 





Eaton Reports Valve Seat 


Order from Citroen, Paris 


Cleveland, Mar. 2.—A large pro- 
duction order of valve seat in- 
serts has been received by the 
Eaton Mfg. Co., through its Wil- 
cox-Rich division, from the 
Citroen Motor Works, Paris, says 
Cc. W. Miller, president of the 
division. 

The inserts are for both pas- 
senger cars and trucks. Ship- 
ments will begin this month. 


Excello Re-elects 

Detroit, Mar. 2. — All officers 
and directors of the Ex-Cell-O 
Aircraft & Tool Corp. were re- 
elected at the annual meeting 
N. A. Woodworth, president, ad- 
ding to his report, which had 
been mailed to _ stockholders, 
stated that incoming orders for 
January, which gave the company 


Hayes in Black 


Detroit, Mar. 2.—Report of 
Hayes Body Corp. for the year 
ended Dec. 31, 1933, is expected to 
show net loss of roughly $290,000 
after taxes and other deductions. 
A net loss of $294,076 was re- 
ported for the preceding year. 

Hayes Body broke even in 
November and since then op- 
erations have been in the black. 
The corporation’s stamping, metal 
assembly and tool departments 
are operating 16 to 24 hours a 
day on work for Kelvinator, Reo, 
Hupp and Murray Corp. Between 
1,500 and 2,000 refrigerators are 
being turned out daily for Kel- 
vinator Corp. Employment totals 
700, 

The body plant, which has been 
idle since November, will go into 
production within two weeks and 
output of this division is expected 
to be increased materially in a 
month or so. 











Ford Steel Plan 
Will Not Cover 
Company’s Needs 





Detroit, Mar. 2. — The steel 
manufacturing expansion pro- 
gram of the Ford Motor Co. does 
not contemplate extension of 
facilities to supply the company’s 
entire requirements. In _ fact, 
with the new additions, the steel 
works of the company are not 
expected to take care of as much 
as 50 per cent of the Ford normal 
full-time requirements. 

Work on the expansion project, 
which already has begun will re- 
quire from ten months to a year 
for completion. It involves an 
expenditure of around $10,000,000, 
and will provide facilities for 
production of strip steel sheets 
and other types of steel hereto- 
fore not manufactured by the 
A blooming mill, a 
continuous hot sheet mill and a 
cold rolling mill will be added 
to the present facilities. 

Capacity of the Ford company 
at present consists of two blast 
furnaces, rated at 375,000 tons per 
annum capacity. Nine basic open- 
hearths of 100 tons each and one 
of 400 tons, one blooming mill, 


| two bar mills, one small spring 


mill and four wire drawing 
blocks. 
Annual bar capacity now is 


rated at 480,000 tons, whereas the 
Ford company can produce 600,- 
000 tons of ingot per year. The 
additions which are being con- 
structed will consume the 120,000 
tons additional ingots now avail- 
able. 


Vesper Will Be 
Guest of Honor 
At Frisco Meet 


San Francisco, Mar. 2. — The 
largest gathering of motor car 
dealers ever staged in this city is 
scheduled for March 12, when 
automobile men from all sections 
of northern California and Ne- 
vada assemble here for an all 
day meeting at which F. W. A. 
Vesper, president of the NADA 
and chairman of the National 
Code Authority of the Motor 
Vehicle Retailing Trade, is to be 
the guest of honor and leading 
speaker. 

Announcement of the meeting 
was made yesterday by William 
L. Hughson, president of the San 
Francisco dealer body, and Tom 
Kilmartin, president of the North- 
ern California Motor Car Dealers’ 
Assn. The two California auto- 
motive figures made arrange- 
ments for Vesper’s visit while in 
the East attending the St. Louis 
meeting of directors of the NADA 
and the Washington, D. C., code 
meeting. 

Arthur D’Ettel, manager of the 
Northern California Dealer Assn., 
announces a morning and after- 
noon business session, to be held 
at the Fairmont Hotel. The pro- 
gram also calls for a banquet in 
the evening. Fred Pabst, general 
manager of the Don Lee organi- 
zation, Cadillac and La Salle dis- 
tributors, has been named chair- 
man of the banquet committee. 





Bundy Tubing Forms 
Subsidiary in Detroit 





Detroit, Mar. 2.—Bundy Tubing 
Company, manufacturers of hy- 
drogen-welded steel tubing, an- 
nounce the organization of a sub- 
sidiary company known as H. W. 
Bundy, Inc. The new company 
was incorporated on Feb. 6 with 
officers as follows: W. W. Ander- 
son, president; T. M. Rude, vice- 
president; A. C. Winger, secretary 
and treasurer; and H. J. Blair, 
superintendent. The new com- 
pany will take over the commer- 
cial parts copper-hydrogen-elec- 
tric-welding production of the 
parent company other than tub- 
ing. General offices will be main- 
tained in the plant of the Bundy 
Tubing Co. at 10951 Hern Ave. 


is 
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D.A.D.A. Sells Retail U. S. Rubber Co. | it?!” widened the blocks and the|Q@ PJane Loads 


Announces New joo: and ribs in the face de- Of Auburn Men 
Code Through Salesmen) © {ine of Tires | On Plant Visit 


Detroit, Mar. 2.—“The Golden | js that the dealer is held respon- = Auburn, Mar. 2.—Nine plane 
Grail of automobile salesmanship, | siple for any infractions of the New York, Mar. 2.— United loads of automobile dealers flew 
the sheen of which could be seen | code committed by any member | States Rubber Co. announces a to the Auburn Automobile Co.’s 
in the encouraging reports of of his sales group. The individual | 2€W line of lower pressure U. S. plants in Auburn and Conners- 
oe ” vou “5°, — — o | salesman cannot be punished for Royal tires which, according to ville, Indiana, last week and 
——- for it with ‘the Sean tasle, his infractions of the rules. It is| ee ge gp Ele gypsies Bo learned how automobiles were 
and you will find it near you.” on the dealer, or employer, that noise, and provide greater riding | — 
; : the blame is laid. These meet- se, § ‘ Facing near zero weather and 
This was the message Jack ings, calculated to teach the comfort. snow storms on many of the 
- Frost, of the National Automobile ee af ‘=aae webih file oper: | These new tires, first displayed trips the two big Stinson tri- 
Dealers Assn., gave salesmen at ati . hee » vlolat os in public on the 1934 Buick, have | motored planes plowed through | 
the code-explaining breakfast a ee Ve SSO Cia i-inckh Gameter and carry 94 the air lanes, maintained sched- 
held in the Book-Cadillac here pected to prove & benefit to the pounds pressure. They are ules and delivered their passen- 
Friday morning. The meeting dealer body. While the dealer is| strictly modern in their concep- gers in comfort and warmth. 
climaxed a five-day series during assessed a fine for the violation, | tion, and are not to be confused Mittens, mufflers and galoshes 
which Wayne County automobile | there is nothing to prevent him| with the so-called “doughnut” were greatly in evidence on most 
salesmen heard officials of the|from discharging the employe | tire, which is smaller and of to- | of the trips. At the Connersville 
Wayne County executive commit- | who caused the extra expense. tally different appearance. | plants they saw gigantic presses 
tee of the Detroit Automobile; 4 popular feature of the meet-| That the tires might offer less moulding fenders and door panels, 
Dealers Assn. explain various | ings was a questionnaire filled by| resistance to wind and that they and saw how metal was fabri- 
angles and problems of the retail|the salesmen, and answered by| might become virtually noiseless, New U.S. Rubber St line Ti cated into solidly welded bodies. 
automobile code. Chas. DeLand, former secretary| engineers made the following | ~°™ “* *U0Ver Streamline Tires Dealers came from New York, | 
Attendance at these meetings | of state for Michigan, and present | changes in tread design and con-| sign of the tread and also the| Philadelphia, Rochester, St. Louis, ) 
demonstrated the interest that/legal advisor for the Michigan | struction: reduced the number of edges where the sidewall and/ Chicago, South Bend, High Point, 

















was fostered by the innovation.| Automotive Trade Assn. rows in the tread and correspond-' tread joins. and Huntington, West Virginia. 
gathering. The Wednesday meet, 
Hudson and Terraplane men were 


W. D. “Eddie” Edenburn, man- | — — 
ager of the DADA, said he be- i 
limited to men handling Chrysler 
units, drew 244 men. Thursday 
present. The Friday session, ad- 
dressed by Jack Frost, wound up | 


lieved it was the first time any i 
group in the country had con- } 
ducted this type of meeting to aid 9 & { 
salesmen in getting a better un- f 
derstanding of the code. 

Monday’s meeting was for Ford 
salesmen, and 409 were present. 
A crowd of 329 Chevrolet men 
were on hand for the Tuesday | 
240 Buick, Oldsmobile, Pontiac, 
the week’s activities and nearly | 7 F 





150 men, representing makes of 
cars not included in the previous 


classifications, were in the crowd. S| mM p | y tU rn th e SW tc h - key 


The purpose of the meetings, 
as outlined by C. M. Templeton 
of the Michigan Automotive | 
Trade Assn., was to acquaint the 
men with the code they are work- | 
ing under. They have been urged 
to study it, so as to be able to} 
give prospective customers a 
ready answer to any questions 
regarding the code. In the solici- 
tation of a sale, it was pointed 
out, it is bad business to plea 
“President Roosevelt says we 
must do this-—-sorry, but our 
hands are tied.” The better way, 
the men were counselled, is to| 
analyze and explain the query | 
and be able to show the prospect 
why such a provision was in- 
cluded in the charter, and show 
him how it works to his advan- 
tage. 

The men were told that it was minty 
not necessary to attempt to “sell 
the code” as a document, but 
rather to convince the customer 
of the advisability of doing busi- 
ness under an agreement such as 
the retail code. 


A peculiar angle of the charter 

























Startix provides 


complete automatic control of 
the entire starting system, from the moment 


the ignition is switched on until it is switched off. 


One simple turn of the key, and Startix takes charge. 


The battery, starting motor and Bendix Drive instantly 


obey. The engine is cranked —started. Should it stall at any 
eter . time, Startix again calls the starting motor and Bendix Drive 


t Binto play... repeating as often as may be necessary. All this is 





accomplished without any thought or effort on the driver's part. 


That is complete Automatic Starting — Switch Key Starting — as 
pioneered by Bendix. It has no duplicate. In principle, in con- 
struction, in application, it is simplicity itself. It can be 
installed in any car, new or old, which has Bendix Drive. 


Goodrich Names Straiton 


To Head Recreation Dept. 


Akron, Mar. 2.—B. F. Goodrich 
Co. has announced the creation 
of a new department devoted to 
the promotion and development 
of recreational activities among 
its employes. The object is to 
provide recreational facilities for 
Goodrich employes within their 
own ranks. 


The announcement is also made 
of the appointment of Dave 
Straiton to the newly created post 
of director of recreation. 


Briggs & Stratton 
Milwaukee, Mar. 2.—Briggs & 
Stratton, manufacturers of auto- 


mobile accessories, reports net 
earnings for 1933 of $252,067, equal 


The cost is extremely moderate. Write for details. 


ECLIPSE MACHINE COMPANY 
ELMIRA, NEW YORK 


(Subsidiary of Bendix Aviation 





Corporation) 





688, equivalent to 10 cents a share 
in 1932. Net profits from opera- 


tions, before depreciation, was ” 
$298,549, and after depreciation 

$233,620. Other miscellaneous in- U O | Y ) '@ | c 
come totaled $72,489 and taxes of 


$54,043 were paid. 


to 84 cents a share on the 299,995 
shares outstanding. This com- = . 
pares with earnings of only $30,- e Nn | x r | ve 
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MEMA Seeks to Protect 


Members From Chiselers 





9 


“~. 


New York, Mar. Selection 
of personnel for all of the prin- 
cipal committees of the Motor 
and Equipment Mfrs. Assn. has 
been announced in a bulletin is- 
sued to all MEMA members. 

The bulletin includes the 
names of the following two new 
members of the MEMA board of 
directors: C. H. Cuno, Cuno En- 
gineering Corp., Meriden, Conn., 
and A. F. Strayer, USL Battery 
Corp., Niagara Falls, N. Y. 

A new committee included in 
the list is the recently organized 
Credit Governing Board. This 
board made up entirely of mem- 
ber credit executives is in full 
charge of the activities of the 
MEMA credit department. Its 
jurisdiction includes the deter- 
mination of all policies of the 
credit department and permits 
the credit executives of member 
companies to supervise all de- 
tails of the department’s opera- 
tion. One of the first actions 
taken by this board was to make 
the services of the credit depart- 
ment available to non-member 
companies. 

Several of the newly formed 
MEMA committees already have 
had preliminary meetings, and 
according to the plans of Mason 


T. Rogers, president, all of the 
committees will be at work in 
the near future. 
1934 MEMA Personnel 
Board of Directors 

F. C. Bahr, Arrow Head Steel Prod- 
ucts Co., Minneapolis; C. P. Brewster, 
K-D Mfg. Co., Lancaster, Pa.; D. S. 
Brisbin, Columbus - McKinnon’ Chain 
Corp., Tonawanda, N. Y.; G. L. Brun- 
ner, Brunner Mfg. Co., Utica, N Ft 
C. If. Burr, SKF Industries, New York; 
C. F. Conn, Trico Products Corp 
Buffalo; C, H. Cuno, Cuno Engineering 
Corp Meriden, Conn.; M. ers, 
Mul tibestos Co., Cambridge, Mass.; G. | 
W. Sherin, E. I. duPont de Nemours & 
Co., Wilmington, Del.; L. LL. Smith, 
B. F. Goodrich Rubber Co., Akron; A, 
F. Strayer, USL Battery Corp., Niagara 
Falls; and J. A. Tumbler, J. A. Tumbler 
Laboratories, Baltimore. 

Officers 

President, Mason T. Rogers, Multi- 
bestos Co., Cambridge, Mass.;_ vice- 
president. Fred C. Bahr, Arrow Head 
Steel Products Co., Minneapolis; treas 
urer, Charles II, Burr, SKF Industries, 
New York; and secretary, Clyde P. 
Brewster, K-D Mfg. Co., Lancaster, Pa. 

Executive Committee 

M. T. Ro ‘gers, chairman, Multibestos 
Co., Cambridge F. C. Bahr, Arrow 
Head Steel Products Co., Minne polis; 
C. P. Brewster, K-D Mfg. Co., Lancas 
ter, Pa.; G. L: Brunner, Brunner Mfg. 
ao. wea, NN. Y¥ and C. H. Burr, 
SKF Industries, New York. 


Finance Committee 





G. L. Brunner, chairman, Brunner 
Mfg. Co., Utica, N. Y.; C. P. Brewster, 
K-D Mfg. Co., Lancaster, Pa. ; and Cc 
H. Burr, SKF Industries, New Yor} 
Ggruticins Managers’ Group Committee 

H. F, Barnes, chairman, General Ele 
tric Co., Cleveland; Roy ‘Davey, Unit 
American Bosch Corp., Ss g 
Mass.; C. E. Ihrie, Aro mie 
Corp., Bryan, Ohio; G. W. Pe 
fect Circle Co., Hagerstown, ; and 
H. D. Wexelberg, Van Cleef Br: 
Chicago. 

Chemical Manufacturers’ Committee 

7% W. Sherin, chairman, F. I. du 
Pont de Nemours & Co., Wilmington, 
nets J. HW. Cattell, Warner-Patterson 

2 "Chicago; C. H. McAleer, McAleer 
Mig Co., Detroit; F. J. Pilgrim, Ken- 
nite Co., Detroit; R. J. Rich, The 
Simoniz Co., Chicago; C. W. Schwank, 
R. H. Hollingshead Co., Camden, N. J.; 
J. M. Spangler, National Carbon Co... 
New York; J. <A. Tumbler J. A 
Tumbler Laboratories, Baltimore; and 
Noah Van Cleef, Van Cleef Bros., 
Chicago. 

Committee on Legislation 

David Beecroft, chairman, Bendix 
Aviation Corp., New York; C. R. Me 
Donald, American Chain Co., Bridge 
port; and A. E. Snyder, Westinghouse 


Lamp Co., New York. 
Credit Governing Board 
R. L. Smith, chairman, Pyrene Mfg. 
Co., Newark; H. M. Reinecke, vice- 
chairman, Continental Rubber Works, 
Erie, Pa.; Holden, Columbus- 
McKinnon Corp., Tonawanda, 
N. Y.: A. C. Macy, Raybestos Div. 
Rartestoe- Manhattan, Inc., Bridgeport; 
A. C. McLaughlin, E. Edelmann & 
Co., Chicago; S. Overstraeten, Van 
Cleef Bros., Chicago; R. D. Pippen, 
American Hammered Piston Ring Co., 
Baltimore ; W. Reeve, Kraeuter & 
Co., Newark; R. J. Rich, The Simoniz 
Co., Chicago; R. H. Stephens, Acme 
White Lead & Color Works, Detroit; 
F. Strayer, USL Battery Corp., 
oe, Falls; T. J. Whearty, National 
Carbon o., New York; and A. H. 
Fagan, ME MA credit manager, secre- 
tary to credit governing board. 
Credit Department Governing Board 
Executive Committee 
R. L. Smith, chairman, Pyrene Mfg. 
Co., Newark; H. M. Reinecke, Conti- 
nental Rubber Works, Erie, Pa.; and 
. D. Pippen, American Hammered 
Piston Ring Co., Baltimore. 
Credit Clearing House Committee 


G. 
Chain 


L. Smith, chairman, Pyrene Mfg. 
Co., Newark; a Jenks, Republic 
Gear Co., Detroit; A. C. M acy, Ray 








Div. of Raybestos 
Inc., Bridgeport; S. Overstraeten, 
Cleef Bros., Chicago; HH, M. 
Reinecke, Continental Works, 
Erie, Pa. 


bestos 


and 
Rubber 


Export Committee 
P, A. Karl, chairman, Brunner Mig 
Co.,, Utiea; H. B. Canfield, Multibestos 
Co., Cambridge, Mass.; H,. G. Farwell, 
Raybestos-Manhattan, Inc., Bridgeport; 
J. DPD. Helthall, Sherwin-Williams Co., 
Newark; C. M. Peter, Black & Decker 
Mfg. Co., Towson, Md.; G. FE. Quisen 
berry, ex-officio, Business Pub, Inter 
national Corp., New York; and R. ; 
Thompson, Prest-O-Lite Storage Bat 
tery Sales Corp., New York 
Operating Committee—ASI Show 
MEMA SECTION 
Bahr, Minneapolis; C, F. Conn, 
and C, C. Secrist, Chicago. 
MEWA SECTION 
Elton Seager, Cleveland; W. R. 
Little Rock, Ark.; W. T. 


St. Louis. 
NSPA SECTION 
F. Hunderup, Springfield, 
Patterson, Cleveland; 
Richardson, Canton, Ohio; R. 
man, Allentown, Pa.; W. F. Burrer, 
Cleveland; and Joseph’ Fischer, Chicago. 
Chairman, Elton Seager, Clevelands 
vice-chairman, F. C. Bahr, Minneapolis; 
secretary, E, P. Chalfant, Detroit; show 
manager, A. B. Coffman, Chicago; pub 
licity director, Herbert Buckman, Cleve- 
land, 


F. C. 
Buffalo; 


Crow, 


and Mills, 


Mass. ; 
Ww. il 


L. 
Burke 
Il. Bach 


Membership Committee 

D. S. Brisbin, chairman, Columbus 
Me Kinnon Chain Corp., Tonawanda, N 
as ry CG Ben, Arrow Head Steel 
Minneapolis; E. G. Bott, 
Co., Milwaukee; C. P 
Mfg. Co., Lancaster; 
G. L. Brunner, Brunner Mfg. Co., 
Utica; C. H. Burr, SKF Industries, 
New York: A. B. ns inn, Bussmann 
Mfg. Co., St. Louis; F. Conn, Trico 
Products Corp., Buifalo Cc. H. Cuno, 
Cuno Engineering Co., Meriden, Conn. ; 
H. Glascock, P. O. B. Mfg. Co., Cin 
cinnati; J. M. McComb, Crucible Steel 
Co. of America, New York; M._T. 
Rogers, Multibestos Co., Cambridge, 
Mass.; C. H. Scribner, Head 
Steel Products Co., New Ww 
Sherin, FE. I 


Pp voduats Co., 
Blackhawk Mfg. 
Brewster, K-D 


Arrow 


York; G. 


Manhattan, 
Van | 


duPont de Nemours & Co., | 


Wilmington; L. L. Smith, B. F.. Good 
rich Co., Akron; V. J. Snively, McAleer | 
Mig. ee Detroit: A. F. Strayer, US! 
Batte Corp., Niagara Fans: F.C. } 
Thompson, Thompson - Neaylon Mig 
Co., Chicago; and J. A. Tumbler, J. A 
Tumbler L aby wratories, Baltimore. 
Automobile Shows Committee 
F. C. Bahr, chairman, Arrow _ Head 
Steel Products Co., Minneapo mas W. C 
Allen, Brunner Mfg. Co., Utic E. A 
Hall, Hall Mig. Co., Toledo; onal E. 
Husted, liteflex Metal Hose Co., 
Newark, 
Trades Relations Counsel 
David Seecroft, Bendix Aviation 
Corp, New York, MEMA Repr. 


National Highway Users Conference 
David Beecroft, Bendix Aviation 
Corp, New York, MEMA Repr. 
Sales Managers’ Group Committee 
W. C. Allen, chairman, Brunner Mfg 
Co., Utica; Victor Allen, Automotive 
Maintenance Machinery Co., Chicago; 
5. McComb, Crucible Steel Co. of 
America, New York; J M. Spangler, 
National Carbon Co., New York: and 
Noal Van Cleef, Van Cleef Bros., 
Chicago. 
Service 


C, P. Brey 
Co., Lancaster; 
mount Tool & Fi: 


Tools Manufacturers’ Group 


Committee 
vster, chairman, K-D 
B. G. Gilmore, Fair- 
t wreing Co., Cleveland; 
ind E. J. Wilcox, J. H. Williams & 
Co., New York. 
Shop Equipment 


Manufacturers’ Committee 
W. C. Allen, chairman, Brunner Mfg. 
Ltica; R. D. Black, Black & 
Decker Mfg. Co., Towson, Md.; S. H. 
nsdor Service Station Equipment 
iohocken, Pa.; R. . Guyer, 
Co., Toledo; J. A. Markey, 
ment Corp., Bryant, Ohio: 
Ww. Swanson, Globe Machinery 

& Sup ply Co., 


Des Moines. 
Wholesalers’ Relations Committee 
J. M.. Spangler, 


chairman, National 
Carbon Co., New York; D. S. Brisbin, 
Columbus McKinnon Chain Corp.. 
Tonawanda; R. H. Rowland, Champion 
Spark Plug Co., Toledo; F. W. Swan- 
son, Globe Machinery & Supply Co., 
Des Moines; and F, G, Wacker, Auto- 
motive Maintenance Machinery Co., 
Chicago. 





In This Gisiiais 
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know we have the new 1934 Stude- 
bakers on display, and that we 
are going to take them for a ride 
in one of these new cars. 


We have had a picture of the 
front of our salesroom and it will 
be sent to the Studebaker Sales 
Co., together with full details on 
the letters. We have three sales- 
men, John Thesing, Lew Becker 
and Denis Ryan, who are taking 
these people for the RIDE in one 
of the five new Studebaker mod- 
els we have on our floor for dem- 
onstrators, a Commander De 
Luxe sedan, Dictator Custom se- 
dan, Dictator Custom St. Regis 
brougham, Dictator Special se- 
dan, Dictator Special coupe. 





These cars in our opinion cover 
the entire field of prospects in 
Lorain at the present time.— 
James F. Colgan, Colgan Motor 
Sales Co., Lorain, O. 


Mi. | 











| 1933 Exports 


Top 1932 Mark 
By L 13 Per Cent 
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Washington, Mar. 2. 
of all automotive products for the 
year 1933 attained a valuation of 
$93,968,383, an increase of $11,783,- 
283 or 14.3 per cent as compared 
with the total of $82,185,100 reg- 
istered during the preceding year. 
The overseas demand for Amer- 
ican motor products was far from 
encouraging during the first half 
of 1933, but picked up steadily 
during the last six months and 
marked the first instance since 
1928 that the automotive export 
trade during the July-December 
period has exceeded that of the 
opening half of the year. 


The improvement over 1932 was 
attributed entirely to the 
strengthened demand for passen- 
ger cars and trucks since the 
shipments of miscellaneous prod- 
ucts declined during the period 
under review. The combined 
shipments of passenger cars and 
trucks numbered 107,031, valued 
at $51,805,396, as against 65,492 
valued at $34,945,409 in 1932, show- 
ing gains of 63 per cent in num- 
ber and 48 per cent in value. 


Passenger car exports for the 
year totaled 63,754 in number and 
$31,805,237 in value as compared 
with 40,657 units worth $23,304,532 
during the previous 12 months, 
an increase of 56 per cent in num- 
ber and 36 per cent in value. The 
foreign requirements were largely 
for low-priced cars as was evi- 
dent from the fact that the class 
“not over $850” accounted for 59,- 
694 units valued at $26,734,171 as 
against 35,534 worth $16,978,715 in 
1932. 

The other passenger car price 
groups were each reduced in 
number of units exported, as were 
their values with the single ex- 
ception of the class “over $1,200, 
not over $2,000” which totaled $1,- 
662,152, or $23,771 more than was 
reported in 1932. The Union of 
South Africa, Belgium, Argen- 
tina, Japan and the Netherlands 
were the leading markets of im- 
portance for American passenger 
cars in 1933, each of which reg- 
istered an improved demand as 


| compared with the previous year. 


John wail Aide 


In New Agency 





(Continued from Page 1) 


ing world. For the past three 
years John has contacted the 
Chevrolet account. He has been 
connected with Campbell - Ewald 
for about nine years. Adam’s con- 


nection with Campbell-Ewald had | 


been for more than eight years. 


No announcement is made as to 
what accounts the new agency 
starts with. Successors to Mr. 
John and Mr. Adams had not 
been named Friday evening. 


Canada Business Good 


Hudson Executive Says 


Detroit, Mar. 2.—Ross McKin- 
non, in charge of sales for the 
Hudson Motor Car Co, in Canada, 
has just returned from a coast to 
coast tour of the Dominion and 
reports a general improvement in 
business all along the line. Mc- 
Kinnon finds that in the maritime 
provinces there has been a sharp 
improvement and at the present 
time the Hudson company has 10 
distributors in that section 
against two in the same section 
last year. 

The most active industries in 
Canada, he reports, are lumber, 
pulp and paper and mining. 
Wheat has not felt the full effects 
of recovery efforts but the grow- 
ers of hogs have been greatly 
aided. In the prairie provinces the 
outlook is somewhat clouded by 
the threat of grasshoppers to the 
crops during coming summer. In 
these sections, however, McKin- 
non reports sales of Hudson and 
Terraplane units above last year. 


Exports 





| that’s 





Sparks 













Chris 
Sinsabaugh 
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connection with the automobile in- 
dustry was ended in 1924 after 26 
years of activity. It just quit, 
all, winding up its affairs 
and Alexander Winton giving his 
attention to the manufacture of 
marine engines. “Uncle Tom” was 
Winton’s brother-in-law and the 
two of them had been making 
Winton bicycles prior to starting 
the automobile company for which 
is claimed the honor of having 
sold the first American-made auto- 
mobile. 

Most unusual in the automobile 
business, or any other business for 
that matter, the same three chief 
executives—W inton, president; 
Henderson, vice-president, and 
George H. Brown, secretary and 
treasurer—served through the 26 
years without a change. 

oe of ok 


ALL OF US often have won- 
dered how many listen in on a na- 
tional radio broudcast but it has 
remained for Lowell Thomas, who 
broadcasts news events for the 
Sun Oil Co. to actually give us 
some definite proof. Lowell talked 
from Western Union headquarters 
last Friday night and W. U. felt 
so tickled about it that at the con- 
clusion of the broadcast one of the 
brass hats of the company came 
on the air and invited everyone 
that wanted to telegraph W. U. 
what they thought of Thomas’ air 
acrobatics and it wouldn’t cost a 
cent. How many of us always 
have wanted to send telegrams 
that cost nothing! 

And how many do you think ac- 
tually did telegraph? Well, Max 
Leister, sales manager of the Sun 
Oil Co., answering the column’s 
query, says that 270,000 telegrams 
were received. If the sponsor of a 
broadcast had attempted to feel 
the public pulse in this manner it 
would have cost at least $100,000 
to do so. 





# * oe 


THE OIL COMPANIES go 





strong for for radio but I didn’t re- 


in 


alize how strong until I read 
Lubrication and Maintenance a 
list of stars who have been on the 
air for this branch of the indus- 
try. The list is interesting: 

Lowell Thomas for Sun Oil Co.; 
Benny Rubin for Shell Oil; Tony 
Sarg for Continental Oil; Floyd 
Gibbons for Standard of Ohio; 
Will Rogers for Gulf Refining; 
Fred Stone for Gulf Refining; 
Arthur Brisbane for Gulf Refin- 
ing; Virginia Sale for Shell Oil; 
Carveth Wells for Continental Oil; 
Babe Ruth for Standard of New 
Jersey and George M. Cohan for 
Gulf Refining. 


* 


IT SEEMS to me, and I think 
the editors of other trade papers 
will agree with me, that Chevrolet 
has taken a step forward in set- 
ting up a special department of 
publicity activities for the purpose 
of supplying engineering, mechan- 
ical and technical news and in- 
formation to the trade press. And 
Bob Crooker has been wise in- 
deed in selecting John Bonbright 
as head of that division, for John 
is wise as to what the trade press 
wants. As a member of ADN’s 
editorial staff for a time, we 
learned that he knows his stuff. 


We who talk to the industry, 
especially the dealer army, need 
a different type of editorial mat- 
ter than do the daily newspapers, 
but too often we get “releases” 
which are written for consumer 
consumption and overlook vital 
facts that tradesmen want. We're 
hoping other companies will take 
a lead from Chevrolet’s book. 


ES 


* * 


* ES 


WHILE on the subject of pub- 
licity, it may not be out of place 
to mention that the Getchell 
agency has named John Owen, 
former Detroit correspondent for 
the United Press, as assistant to 
J. C. Goldrick, who publicizes for 
De Soto and Plymouth. 


Chrysler Production Hits 
Highest Point This Year 


Detroit, Mar. 2.—Chrysler pro- | 
duction reached its highest point 
since the introduction of the 
Airflow line on Feb. 28, when 232 
cars left the assembly line. 

This peak should be exceeded 
daily from now on, as additional 
manufacturing facilities have 
been secured through the leasing 
of extensive space in a near-by 
plant. The additional space will 
be devoted to body construction 
operations. 

The Chrysler Sales Corp. en- 
tered the month of March with 
the largest bank of dealer orders 





in its entire history, numbering 
13,541 for delivery as soon as pos- 
sible. 

In spite of extremely bad 
weather conditions that prevailed 
generally throughout the country, 
retail deliveries of Chrysler and 
Plymouth cars by Chrysler deal- 
ers for the week ending Feb. 24 
were 9.4 per cent higher than in 
the previous week. This repre- 
sents an increase of 73.7 per cent 
over the corresponding week of 
1933 and 71.5 per cent over the 
corresponding week of 1932. 


Joseph W. Frazer, general 
sales manager of the Chrysler 
Sales Corp., back from a ten-day 
trip through the southwest re- 
ports that he found business con- 
ditions in that section very satis- 
factory. 

“The public down there is going 
to buy motor cars this year,” he 
said. “One of the things that I 
discovered is that even the 
smaller towns are buying higher- 
priced cars than for years past. 
For example, we already have 
sold eight Airflows in Corpus 
Christi, Texas, a city of 28,000 
population.” 


O————-— 


Truck Dealer 
Code Filed as 
Retail Addition 


(Continued from Page 1) 


duced only after 30 days’ written 
notice to the code authority. 


Trade Practices 

It would be an unfair trade 
practice to sell new trucks to 
other than fleet users at less 
than factory list price, plus an 
amount equal to equipment at 
listed prices, taxes, transportation 
and handling costs. 

The sale of trucks to fleet users 
at discounts below the retail 
price is recognized as established 
trade practice and based on 
sound grounds so long as dis- 
counts are reasonable and 
granted only to bona fide fleet 
users—defined as persons regu- 
larly owning or operating ten or 
more trucks or buying five or 
more within 12 months. Such dis- 
counts on factory list prices are 
to be filed with the code author- 
ity by each member of the trade. 

The code authority will include 
direct sellers and dealers for ad- 
ministration of the code, which 
is to take effect 30 days after 
approval by the President. 

A. E. McKinstry, president of 
the International Harvester Co., 
is chairman of the committee 
that drafted the code. Others 
participating are: A. J. Brosseau 
(Masck), M. L. Pulcher (Federal), 
T. R. Dahl (White), Paul W. 
Seiler (General Motors Truck), 
A. C. Downey (Dodge), F. E. 
Evans (Chevrolet), and W. F. 
McAfee (International Har- 
vester). 
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Buick Dealer Adopts Simple MEMA Selects Personnel 
Plan To Hold Customer of Operating Committees 
Interest tor eae 


Chicago, Mar. 2.—The Motor| ready resulted from the call to 
By E. M. LUBECK 


& Equipment Wholesalers’ Assn.| members, it is said at associa- 
HE automobile dealers problem of holding an owner 
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is ferreting out data among mem-| tion headquarters. 
bers designed to give whole-| 
salers even greater protection| | ‘ . 
than at present afforded under Sales Expansion Plan 






Selling automobiles under 






in line after he has been sold a car seems to be solved || 0 code naliees.i te their code. _ Adopted by Arrow Head 
by a simple and easy method now in use by the Bailey- type of salesmanship. It Pointing to article VI in the my 
¥ |code for the wholesale automo- Minneapolis, Mar. 2.—-A_ pro- 





calls for resourcefulness, a 
different technic, a logical 
exposition of the code and 
its benefit to the new and 
used car buyer. 


Buick Co. of Lakewood, Ohio. Bailey-Buick Co. has not 
only set up this adjustment on a co-operative basis be- 
tween the sales department and the service department | 


but had it in operation for several months with the result | 


that every owner who can be reached now knows that the | 
company not only sells new and used cars but service as | 


well. — | 


J. A. Dever, secretary of the| that the campaign of calling on | 
company, and Fred Freiter, serv- | Owners as well as the personal 
ice manager, sensing the value of | Mailing campaign has increased | 
owner contacts, have worked out | the work of the service depart- | 
a plan whereby every man on ment better than 45 per cent over | 
the new or used car sales force| last year. Further he says, that 
contacts with the owners who| the efforts of the salesmen in get- | 
can be reached so as to place the | ting the owners in gave the serv- | 
service facilities before the own-| ice salesmen an opportunity to 
ers. They have supplemented the | Sell more service and thereby in- | 
service campaign efforts with a/| crease their remuneration. The 
mail campaign to those who are| men in the shop with an in- 
hard to reach. In this way, the | creased flow of business also show 
salesman is actually introduced|@n increase in their pay _en- 
to the car owners by a simple and | velopes. Freiter adds, “we have 
easily handled plan. It consists | just started because with every | 
of a folder addressed to the| facility for service of any kind 
owner which is a distinct novelty | from the tires to the top of the| 
in that the salesman’s picture is | Car we still feel that one of our 


tive trade, it is stated that this| gram of executive and sales ex- 
article recognizes the possibility of| pansion has been announced 
“certain unfair and discriminatory} here by the Arrow Head Steel 
| practices in the trade which tend| Products Co. As a result F. O. 
to eliminate or oppress small en-| Frederickson is now vice-presi- 
terprises | and to promote mo-| gent and general manager; Floyd 
nopolies. C. West, vice-president in charge 


Accordingly, members of the SNE ; a 
MEWA have been called upon to of sales and Ww. E. Wilbert has 
been made vice-president in 


| supply all available data in sup- x 

| port of the contention by whole-! Charge of production. 

salers that the aforementioned The number of products han- 

condition exists. dled by the firm will be increased, 
“It is contended that, due to} according to Mr. Frederickson. 

the extent of the unearned and| Arrow Head firm is the only one 

unmerited preferentials extended| west of Milwaukee operating a 

to some types of buyers, the ‘loss| nitriding plant. 

limitation’ provision, which de- ; 

clares it to be unfair trade prac- 

tice for one to sell below his Milwaukee Election 

cost, is inadequate for the proper Milwaukee, Mar. 2.—The Wis- 

protection of profits in the whole- - : : “ 

sale automotive trade,” states the consin Used Car Dealers Assn. 

| MEWA message to members. “It has elected new officers as fol- 

is this condition which necessi-|!0ws: Edward Curry, president; 

tates approval of the price main-| Louis Shainok, vice-president; A. 

tenance provisions of the code if|L. Zembrosky, secretary; Mike 














For the ten best stories 
submitted by new or used 
car salesmen, on the sub- 
ject “HOW I SELL AUTO- 
MOBILES UNDER OUR 
CODE,” NADA will give 
free gratis one year’s sub- 
scription to the Salesmen’s 
Supplement. 






















This story must be limited 
to 1000 words. 


Write your story and mail 
it to NADA, attention Bul- 
letin Editor, 1010 Pine St., 
St. Louis. 


Write on one side of 
paper, typewrite if pos- 
sible. Give your name, ad- 
dress, and the name and 
address of the dealer for 





































pasted on the outside of the fold- 
er with a space provided for the 


salesman to write his name in| 
pen and ink, thereby individual- | 
izing the mailing and adding “T| 
| Bailey, president of the company, 


have a real story for you.” 


Nine salesmen are in on the 
campaign. Every owner of a car 
purchased from the Bailey-Buick 
Co. gets one of these folders. 
Every owner of a car of the 
makes sold by the company who 
has moved into the company’s re- 
tail territory gets a folder and is 


thereby introduced to the sales- | 
| calling the attention of the own- 


man. He will eventually call on 


the owner to talk about the vari- | 


ous items which the company 
merchandizes new cars, used 
cars, service and maintenance. 
During January Freiter reports 


Used Vehicles 


Exempted from 
Pa. Tax Listing 


Pittsburgh, Mar. 2.—Automobile 
factory branches, distributors, 
dealers and sub-dealers are not 
obliged to report the resale or 
lease of repossessed motor vehicles 
nor the sale or lease of any sec- 
ond hand motor vehicles taken 
in trade in their Pennsylvania 
mercantile taxes as the result of 
an agreement between the state 
Department of Revenue and the 
Pennsylvania Automotive Assn., 
Claude S. Klugh, manager of the 
association, has announced, 

All agencies handling cars were 
advised to fill out their tax blanks 
and return them to appraisers 
within ten days. A warning was 
also given by Klugh that unless 
each dealer in new motor vehicles 
reports the entire volume of new 
cars sold or leased at list price 
delivered, officials of the Depart- 





biggest jobs is to sell to every 
owner whether he owns one of 
our cars or not.” 

The folder presents also a mes- 
sage to car owners from C. A. 


as follows: “It does make a dif- 
ference who is responsible for 
your motor car satisfaction,” with 
the added thought that the com- 
pany is in business to give its 


owners thousands of miles of | 


pleasurable and dependable motor 
car transportation. 
Mr. Bailey aids the salesmen by 


ers to the statement: “If your 
car that you are now driving is 
worth keeping, then we are in 
position to keep it in the pink of 
condition.” 


New Closing Date 
For Entries in 
Fisher Guild 


Detroit, Mar. 2.—Postponement 
of the closing date of the 1934 
Fisher Body Craftsman’s Guild 
competition to midnight, July 21, 
was announced today by W. S. 
McLean, secretary, allowing the 
youths vying for the $51,000 in 
university scholarships offered 
as the awards an additional three 
weeks in which to complete their 
miniature Napoleonic coaches. 
In previous competitions the 
closing date has been July 1. 
Since summer vacations will have 
started, the three-week extension 
will give boys who are building 
coaches in the competition an 
opportunity to complete them 
after school has ended. 

Started with a view to stimulate | 
interest in craftsmanship among 
the youth of America, the Fisher 
Body Craftsman’s Guild has 
earned international recognition 
as an outstanding educational 


the principle of fair competition 


Borkin, treasurer, and Louis Nel- 


whom you work. 












is given adequate application.” | son, Morris Sondlo and Edward 
Much valuable material has al-' Wehe, directors. 





GOOD 


SALESMANSHIP. 


DEMANDS 


THAT YOU MAKE SURE YOUR CUSTOMERS GET 


poly Glas 


LL-AROUND 


2 foundation since its inception 
ment of Revenue reserve the right I 





: three years ago. It now has ‘ ; r 
to assess those who make im-| some 750,000 members, and in that | @ It is easy to make a sale if you give your part ...of your story. Tell your prospects the 
proper returns. time has provided funds insur-| prospect what he wants. And the public wants facts, and you'll find it’s easier to make the 
Retail merchants pay a license| ing a complete college education | ane 
’ = ea, “Saan | —e “hat’s« , it is ale. (/ ? y ake > 
tax of one mill on each taxable| to 15 boys. Safety Glass ALL-AROUND. That’s why it is sale. (And don’t forget you make an extra profit 
dollar while wholesale merchants | good, sound selling to put emphasis on the on every car with Safety Glass ALL-AROUND). 


pay a mercantile tax of one-half Gambill Co. Moves subject. Make a strong point of the low price LIBBEY « OWENS + FORD GLASS CO. = ——_ 





mill on each dollar taxable and Chicago, Mar. 2 The second 7" . 2a 
e ’ es : i a sg ide i ac , atee TOLEDO, OHIO : : 
returns are made on separate re-| move in as many months, this time at which you can provide it. Back up your state aa Ki.) 
turns. Agencies which engage in| to permanent quarters, has just! ments by having your floor cars equipped with For prices on Safety Glass installations or : Bs 
ail ¢ r St rade | been made by the Gambill Moto 7 ‘ ; . replacements to be made locally, call any manent’ « 
both retail and wholesale trade | y a Bee "| Safety Glass in all the windows. Don’t dodge the I - F. dealer listed in the “Where-To- Ek —" Aa 
are obliged to file two returns. Co., Inc., Hupmobile distributors ‘ : . O. F. dealer listed in the 1ere-To- ; a» 
and prominent along automobile! issue of Safety Glass. Make it a part. .. a big Buy-It” section of your telephone book. 


The PAA advises all dealers : : 
os row in Chicago for the past 20 


o purchase used cars ake 

_ Pp t a . E ars or t : years. Located at the northeast ey 

arpa ; Rey oe 
em in on trades to remove Of-| corner of Michigan Ave. and 25th , 


LIBBEY: OWENS: FORD 


fi c ial Pennsylvania inspection! gt, the Gambill Co. now occupies | 
stickers. These cars should be! a four-story daylight building re- 
; } 


reinspected and new stickers at- 
tached to windshields in order 
that the dealer selling the car 
will not suffer for faulty adjust- 
ments made by previous owners. 





cently vacated by Butler Motors, | 
Ine., Terraplane and Hudson dis- | 
tributors, who now are located in| 
the former Stutz building diagon- | 
ally across the street. 


Reg SAFETY GLASS 
i’ 
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Federal Holds 
Two-Day Meet 
For Managers 


Detroit, Mar. 2. All district 
managers of the Federal Motor 
Truck Co., gathered at the plant 
Monday and Tuesday for a two- 
day sales conference and to in- 
spect at first hand Federal’s new 
ton and a half entry in the low 
price field. 

The visitors were addresed by 
Martin L. Pulcher, president and 
the meetings were conducted by 
J. F. Bowman, vice-president in 
charge of sales. The sales pro- 


gram for 1934 and more especially | 


for the next 90 days was explained 


and all the mechanical and selling | 


angles of the new model were 
gone into thoroughly. 


The new ton and a half model | 


sells at the lowest price in Fed- 
eral history, listing at $645. 

The 15 district managers were 
guests of the company at a dinner 
Monday night at the Detroit | 
Athletic Club. 


Chrysler Brings Out 
Toy “Airflow” Model | 


Detroit, 7 sane. 2.—The Chrysler | 


Sales Corp. is now distributing to | 
its dealers and to the public a 
miniature steel model of the 
Chrysler Airflow Eight four-door 
sedan. It is made on a scale of 


one-twelfth actual size and is| 


complete in every detail, even to 
a battery and lights. The model 


is equipped with a spring mecha- | 


nism that enables it to travel at 


a lively rate of speed under its | 


own power. 


These models come in the ve | 
standard paint colors offered by | 
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Chrysler on the Airflow line and 
are being used by many dealers 


to help their customers select the 


paint job they prefer. The steel 
miniature supplements one m 
of hard rubber that Chrysler has | 
been using extensively at the au- | 
tomobile shows. This replica of | 
the Airflow proved so popular | 


that virtually nobody who took a 
child to one of the shows was able 
to leave without buying one or 


more, 


St. Louis, 
ade | drivers 
| have 


of 


Goodrich 
the race for safety 
| drivers represent 

trucks, 


Cu 


Mar. 2. 
of commercial 
signed 


the 


and 


Over 42,000 Truck Men | 


Sign Goodrich Pledge 
Over 42,400 


veh 


safe dri 
pledge carried out by the B. F. 
have ent 
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icles | 
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ered 


These 


3,245 operators 
taxicabs, 


buses or 
| either individuals or fleet opera- | 


tors, in 
| country. 
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every 
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operation 
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completing 
without 
is 
operates his vehicle 


awarded 


accident. 


Safety 


six 


League | 
issued to each | 
months’ 


accident, 


for 


if he 

a year 
A certificate 
is awarded to each fleet having a 
perfect no-accident record. 


section of the | 


tact 


Shaler Circus 


dealers 


Milwaukee, Mar. 2.—A new ad- 
vertising program, which will con- 
and consumers 


throughout the country during the 
next year, was inaugurated here 
by the Shaler Manufacturing Co. 


The “stunt,” 


called the Shaler Cir- 


cus, includes a regular circus side- 


show, 


but instead of freaks, dem- 


onstrations of operating actions of 


various 


shown. 





automobile 


parts 


are 


LATEST CUMULATIVE NEW PASSENGER CAR 


These cumulative figures, showing the number of new automobiles registered in each state during the preceding 
month are published in Automotive Daily News immediately upon release by R. L. Polk & Co. twice weekly. 
Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co. 
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GENERAL MOTORS GROUP 















































































Thi in Wall South Dakota a 


MAIN BEARINGS 
AND CONNECTING 
ROD LINERS 


For Extremely HEAVY DUTY) Virginia 


Thin Wall Steet Backed Bearings 


Lined With LEADED BRONZE 
(Trade Name “CLEVITE”’) 


(oy 
RASH! 
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CLEVELAND, OHIO 





HUDSON GROUP 
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30,000 at Lansing Show 
Set All-Time Show Record 


Lansing, Mar. 2.—With an at-| 


tendance approaching 30,000, the 
all-time record for any show held 
here was broken by the Lansing 
automobile show. The event, the 
first six-day show ever sponsored 
by the Lansing Automobile Deal- 
ers’ Assn., was held in the Du- 
rant factory, the week of Feb. 
19-24. 


Tallahassee, 


| were up more than 35 per cent. | 

More cars were sold 
floor than at any other time since | . 
reported. f 
, Secretary of the dealers’ | 
association and a member of the | 
committee, 


Law Ruled Void 


Mar. : 
legislature 
limit the gross weight of common 


trucks to 


was not effective because it did | 
| not specifically amend or repeal 
limiting 
;| weight to 24,000, the Florida State 
Supreme Court ruled Feb. 22. 


esis iin Staff 
Of GM Corp. Engineers 


Detroit, Mar. 
Pherson has resigned as assist: 
chief engineer of the Hupp Motor 
‘p. to join the 


9 


engineering 


| staff of the General Motors Corp. 


Associated with Hupmobile’s | 


engineering staff for the past 12 
years, MacPherson was made as- 
sistant chief engineer in 1931. 
Prior to the World War he was 


member of the engineering 


staff of the Chalmers Motor Co., 
later becoming assistant chief 
engineer of the Liberty Motor 
Car Co. He joined Hupmobile 
in 1922. 





REGISTRATIONS BY STATES, JANUARY 1934-33 


The complete cumulative figures will appear every Saturday, until all 48 states or completed United States totals 
New states shown today include Alabama, Colorado, Louisiana, Mississippi, 
Oklahoma, and Pennsylvania. 


for the month have been printed. 








Nevada, 






















































































New Type Engine 
Introducec 1 by 


G.M. Truck Co. 


Pontiac, Mar. 2.—A new six- 
cylinder engine of 450 cubic 
inches’ displacement having 
many unusual features contrib- 
uting to high efficiency and econ- 
omy of operation has been intro- 
duced by the General Motors 
Truck Co. 

The engine developes a maxi- 
mum of 340 foot pounds of torque 
over a speed range of from 800 
to 1,200 r.p.m. and 120 horse- 
power at 2,300 r.p.m. Through 
its high torque maintained over 
a wide sped range, marked econ- 











































































































NASH GROUP a 
2 eee ee eee eS ee omy of operation is effected, less 
2 5 gear shifting is required and 
STATES = « greater performance is obtained. 
a <= Aircraft type engine bearings 
i = are used. The main and inter- 
a 2 | changeable connecting rod bear- 
4 ings are precision type, steel 
Alabama ai S 11 15 676 | backed copper lead alloy which 
3: 2 | 5 2 | 1{ 625) are considerably more _ costly 
Arizona 34] | 4 | 14 | 196 than the usual babbit types, will 
"331 z 1| 6 4 | 183| carry much greater loads at 
34 3 23 5 2 33 5 1534| higher speeds and _ will last 
eee *33 7 17 14 1 3 5 12 15 | 1175| longer under usual operating 
Connecticut a | “7 = 9 7 . . = : , ; | = "Tauae wee features are the 
= = = : = a : 31 923) use of an oil temperature regu- 
Delaware 34 7 7 1 | | ‘| | 141 | jator and cleanable type oil filter 
= . 3 2| 4 2 241/ insuring clean, cool oil to the 
Florida 34 15 15 4) 1 5| 19) 55 1413 | bearings, roller bearing fan and 
"33 4 4 1| 3| 14| 9| 5 1555 | front mounted centrifuge pump 
; it space for larger ca- 
Idaho 34 8 8 | | 7| 2 275| to permi 
*33 1 1 4 1| 14] | pacity generators, down-draft 
. | 1 1 carburetor, tulip type exhaust 
Illinois K oa - a a Let = =] ar ee) valves with stellite seats and full 
= — 2 ; 2° = ot — 590% | pressure lubrication with rifle- 
Indiana = | 7 us 32! 7| 2| 13 1804 | drilled connecting rods. 
33 13 13} 10 2] 1481 29 7 2812 | sncaenabie . 
eae ema See eee aess=_=s saa eo eas eee | 
Kansas a ' 7 " | | 7 s oa 3 2| 1794 Chevrolet Adds Dealers 
Kentuck 34 3 | 5| 3] aij 4| | 645! In Pennsylvania Section 
a | ef Pittsburgh, Mar. 2.—The fol- 
Louisi '34 1 2 15 19 894| lowing Chevrolet dealers in 
aes "33 l : 5 1 27 10 2 1235 | Pennsylvania have been added to 
Maryland "34 12) l 11 26 698 | the company’s rolls during the 
°33 2 3| 1| 47 64 1 1387 | past few weeks: 
a | 2 13) 14! 71\ 5 1914 Samson Motor Co., Pittsburgh; 
Massachusetts 33 2 21 115| 16| s| 970 | Walker Chevrolet Co., Pittsburgh; 
= = ~ - - ““"~|Leathers Chevrolet Co, New 
Michigan - 59) 12| 15 45 1 4263 Bethlehem; Henry Motor Sales 
33 5| 28| 1i|__112] _—28|_—55_ 4632 | Go, DuBois; Roley Brothers, Belle 
Minnesota 34 | 2 14| 5) 36| 1| 1] 977| Vernon; Emlenton Motor Co., 
33 l 25 3| 43} 16| 1] 1333 | Emlenton; Mankey Brothers, Am- 
ee 34] 5 282 / ity; E. A. Phillips, Spraggs; Cen- 
saeaaciont 33] l 9 368 | tral Garage, Bentlyville; United 
; : "34 6) a ee Motor Sales, Ridgway; Hillsville 
Missouri °33 | 1 : z 35 aH a oo Garage, Hillsville; Friendship Mo- 
34 | ll 11] 6 1 —— | tor Co., Donora; Criswell Chevro- 
Montana 33] 1 i] | ! 9 2 ! a0 let Co. Altoona; Miller Auto 
1 ' ; : 1} i a. Trading Co., Elm Grove, W. Va. 
Nebracka "341 19 19] 1 6 1 3 1 30 1 | 1155 
"331 I if 1 1 3 | 2 l 25 12! | 807 : bi Code 
iaeade 34] 3 3] 1 2 6 157 Discuss Jobber Code 
"331 I 3 1 6 l 120) Indianapolis, Mar. 2. Tore 
. 34 l 2 2 1 1] 2 3 EP 90 | of a proposed national code for 
mow Mumpchive ol I 1 1! 1 1 >| 9) { 3) 171 | the automotive jobbers of Dis- 
’ . : 7 = = F trict 24, were discussed at a meet- 
New Jersey = oa a . 9 2 2| 16 16 a! 7 i Ld 6 | 1747 | ing held at the Claypool hotel 
= = = : -- : _ S = : a = a Hy 3047 | here, The district includes all 
New Mexico Ke 2 2 1 1 1 , 1 | 15 . ll at! |'of Indiana excepting the north- 
_— . — ! 6 256 | ernmost and southernmost coun- 
North Carolina |34 7 7 | 17 24 | 1| 2 | 3,27 9| 1400 ties. J. M. Bloch, head of the 
33 | 7 7 ] 39| 3} 3 3| 2| 24| 4| 1] 1502 | Gibson Co., is serving as tempor- 
"34 3 3 1 1 | 9 177, ary chairman, and F. M. Peters 
wet Babete "33 | 1 | | | | | | | | | 3 2 1 164 as secretary. Permanent officers 
Ohio "34 | 46) 46 51) 3 27| 2) 52 10) 11! 8) 6) 107) 27 1 4133 will be selected later. : 
"33 | _37 37 14) 2 9) 47| 13) 32) 6 13 147| _ 102 17 4817 
Chishome 34 8 8 83 1 6 1 4 1 1 29 3 | 1438 
"33 7 7 6 1 : l 2 2 22| 6 1547 ‘ . = 
o °34 ar) 3 7) 2 | [49 5 531 | Coming Events 
regon 33 3 3 } 5! 2) 1! | 1! 9) 4| 
Pennsylvania 34] 101.101] 15 2 7 1 =20 24 25) 7 13 82 12 4| : 
P "331 17 171 14 18 7 37 +7 4) 9 s 94 55 Gl 727 MARCH 
. 34 3 3 1 6 5 1 | 1 8 22! 540 | 3-10—Seattle. Annual Automobile Show 
South Carolina 33 | 2 >| 2 44 | é 4| | | 1 2) | 625 4-6—New Orleans. Annual Automobile Show, 
"34 | 10 10] 1 1| | 1/ 12 ‘1 “| 217 5-9—Washington, 0. C. American Society 
South Dakota 133 | | | | | | | | | 1| 13| 1{ O78 Testing Material | 
. 7 23 23] 9 15 9 16 7 8 2 5 104 20 1 3390 5-10—Norfolk, Va. Annual Automobile Show 
33 7-10—Gary, Ind. Annual Automobile Show 
mea ‘331 17) 71 6 9| 3 17 11 14 l | 84| 12 2t 4661 8-18—Beriin. International Automobil and 
34 3| 3 12 1 3} l 3 229 Motoreyele Exposition 
ssi Sa | 4) tI A A 6 1 | 1! 3) l 995 10-16—t owe'l, Mass. Annual Automobile 
Vv "34 } | } 1 | 3| | | 74 10-17—Minneapolis, Annual Automobile Show 
aa "331 | 3 31 | | 3 1 I _2| 3 a | or 138 14-17—Chattanooga. Annus! Automobile Show, 
i ini 34] 18) 18] 1| 10 3) | 9| 8} 1 1| 1| 26 | | 943 | 16 25—Ge neva, Switzerland. Annual Interna 
—— ‘33 | | ‘si af 3} al | alo} Sat a 9} tet a 209 iL Automobile Show 
4 | 1 , . ' — 25-30—Min mi, \ n Soviets 
“Tre 34 14 14 3 1 7| | 4| 18 ae oe ae aaa sa i 
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TOTAL—39 states 34] | 889; 8891 390, 147 253 26 321, 168 200 63 132 1304 269 a ae OS eee Oe 
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Meeting } 
1 








18 


AUTOMOTIVE DAILY NEWS, SATURDAY, MARCH 3, 1934 








Factory Hums To Supply 


Chevrolet’s Nine Assembly 


Plants With ‘Knee Action 


9 


Detroit, Mar. 2 Knee-action 
front-end assemblies to supply 
Chevrolet’s nine car-building 
plants throughout the country are 
being produced here in Detroit at 
the company’s spring and axle 
plant at the rate of 3,825 a day. 
New methods, new machines, new 
man-power, have been coordi- 
nated in the systematic produc- 
tion of unit heretofore new to 
the American motor car industry. 

Raw materials—steel sheets, 
spring steel bars, alloy steel bil- 
lets— flow constantly inte the 
plant, through the manufacturing 
processes, up to the assembly 
line, a traveling conveyor that 
ends on the loading dock. Here 
the completed assemblies, each 
one comprising two knee-action 
units, shock absorbers, brakes, 
brake drums, and steering con- 
nections all mounted on a front 
cross-member by which it is at- 
tached to the chassis frame, are 
lifted off the line and wheeled 
into waiting box cars for ship- 
ment to car assembly plants. 

To achieve, in so short a time, 
the high rate of orderly produc- 
tion of units that involved prac- 
tices totally new to the industry, 
is the final triumph of Chevrolet 
in 
tionize motoring by changing the 
roughness of the ride to the 
smoothness of a glide. First 
came the decision that, to attain 
the utmost in riding qualities, the 


conventional stiff front spring (a) 


compromise between the softness 
needed for a smooth ride and the 
stiffness required to maintain 
axle alignment and true steering) 
must be eliminated—to give place 
to a construction 
spring should have no other duty 
than easing the ride. 


Production Problem 
When the engineers had ar- 
rived at their goal, there was 


still one great task to be done 
that of designing and procuring 
the mahines and tools to produce 
the parts, the creating in the 
Detroit plant the organization 
and system needed for the quan- 
tity production of knee - action 
equipment on a large scale. 
How well Chevrolet has suc- 
ceeded in setting up its plants in 
a short time, and in attaining a 
high rate of output immediately, 
may be summed up in the state- 
ment that the Detroit spring and 
axle plant is producing more 
units than the final car assembly 


A Bully’s 


This apparatus “bulldozes” the 


its determination to revolu-| 


in which the | 





plants can utilize—despite the | 
fact that their production last} 


79 972 
(a,a40, 


month totalled 
The manufacturing of the new 


new spring suspension units has | 


added greatly to the employment 
rolls; of the thousands of work- 
ers employed at Detroit 
Chevrolet, now more than double 
the number of a year ago, several 
thousand are men working on 
new jobs created because knee- 
action manufacture requires 
many more operations than 
the old style leaf-spring assembly. 

In the Chevrolet type of inde- 
pendent spring suspension, the 
entire mechanism, including the 
shock absorbers, is built into a 
housing which turns with the 
wheel on the king pin. 

Besides serving as a mounting 
for the mechanism, the housing 
fulfills two other main purposes. 
It provides an air-tight reservoir 
for the oil that is not only a 
lubricant but also a _ hydraulic 
shock absorber fluid, and it safe- 
guards the springs from acci- 
dental damage that might result 
from flying stones or workers’ 
tools if the springs were left 
exposed. 


Engineer Tells 


Of Big Market 


°| 


by | 


did | 


| 
| 
| 


**_-a word in 
8 





Now in Russia 


New York, Mar. 2.—Harry J. 
Rode, mechanical and industrial | 
engineer, for the past four years | 
technical adviser to the Soviet} 
Government, has just arrived in 
New York to conclude arrange- 
ments for representing American 
| manufacturers of machinery and 
technical equipment in Moscow. 

Mr. Rode, who is making his | 
headquarters at the Hotel Taft| 
in New York, says that not only 
is a tremendous amount of Ameri- 
can machinery now being used 
by the Soviets, but that the field} 
for additional imports of all sorts | 


| 
| 
| 
| 


of technical equipment is prac-| 
tically unlimited. 
Among the greatest opportu- 


nities for American suppliers he 
lists forging, machine shop, 
foundry and road building equip- 
ment, automobile repair plants, 
ammunition and ordnance plants, 
photographic material factories, 
typewriter and cash register fac- 
tories and textile plants. 





Paradise 





Se eee 


; 
; 


springs for the Dodge “floating | 


cushion wheels” to the desired uniform “set,” at the same time being | 
“weighed” and checked for their resistance. 





edgewise’ 





(Continued from Page 4) 


The final test for Chevrolet knee-action units. 


New York run. The shorter the 
route the less satisfactory the| 
service. 

* * * 


NOW FAR BE IT from me to 


minimize the problems of the air | 


service. God only knows what 
sacrifices have been made by the 


: ® ® | 
men in the air who have tried to 


fulfill the famed slogan em- 


| 
| 
| 
| 
| 


N SP A Lists Objections 


Once Past Here They’re O.K. 





The assembled unit is clamped in the testing fixture, and 
then subjected to tests equivalent to actual loads experienced in the assembled car. 


To Product Group Codes 


9 


Detroit, Mar. 2.—O. B. Gault, 
secretary of the National Stand- 
ard Parts Assn., has sent letters 


to the Asbestos Brake Lining 


Mfrs. Assn., the Axle Shaft Prod- | 


uct Group, and the Valve and 


Valve Parts Products Group dis- | 


has been advised that wholesalers 
are finding it impracticable to 
follow the resale schedules now 
in effect. The NSPA _ recom- 
mends that such schedules be 
revised to place wholesalers in a 


co-operative position with car 
| dealers and distributors. 
The Valve and Valve Parts 


cussing matters of code impor- 
| tance. 
In the letter to the Asbestos | 


blazoned in cut granite on so many | 


Post Office buildings: “Neither 
snow nor rain nor heat nor gloom 
of night stays these couriers from 
swift completion of their appointed 


rounds.” Too many lives have been | 


martyred to question their brav- 
ery. The trouble seems to be in 
the dispatch of this mail. The 
sender must make the decision as 
to how he wants his mail to travel 
but is there any reason why with 
present-day reports on air and 
weather conditions the depart- | 
ment should not exercise the op- 
tion of delivering with the great- 
est possible dispatch when air 
flight is impractical? If planes 
are held by fog at the Cleveland 
air port, is there any reason why 
this mail should not be carried by 
rail with all possible dispatch and 
delivered at New York for in-| 
stance by special messengers when | 
a delay has thus been unavoidably | 
made? 

THERE ARE I know thousands | 
of our citizens who, like myself, | 
have fought, bled and died for 
more extended use of our air mail 
service, who have met the criti- | 
cism and jeers of our business | 
associates in our Pollyanna faith 
in its ultimate success. Give us 
the support of an efficient, ex- 
pedited mail service for which we 
are willing to pay, as now, higher 
postage rates and we will multiply 
by ten the tonnage now carried. 
But air mail, once it is delayed by 


| natural conditions over which not 


even a Democratic Congress has 
any control, should be expedited 


to delivery by every available 
means until it is in the hands of 
the addressee. I may be wrong 


but I have long harbored the idea 
that what the air mail service 
needed at its head was a man with 
the “Message to Garcia” spirit. 
Whether this be in the hands of 
the army, the navy or private 
corporations is not so important 
as the need which this country 
has for an expedited mail service 
and never was there a 
time to demand it.—G. M.S. 





group, the NSPA objects to the 
code provision which states “mer- 


chandise can not be returned un- | 


less application is made not later 
than six months from date of 
purchase.” This provision is 
strongly objected to as 
non-co-operative and 
able from a standpoint of jobber 
operations. 


that it is manifestly impossible 


for a jobber to determine always, | 


being | 
impractic- | 
| have been asked to present the 


The charge is made | 


within a six months period fol-| 


lowing date of purchase, whether 
the merchandise is unsalable or 
obsolete. 
such provisions to the 


be left 


individual judgment of the manu- | 
| is being sponsored by the Cedar 


The Axle Shaft Product group} Rapids Automobile Assn. 


facturers. 


It is recommended that | 


| 


| 


Product group is urged to con- 
sider the recommendation of the 


| NSPA that “list prices be adopted 


which, to a degree practical, are 
comparable to those of car manu- 
facturers, and that suggested re- 
sale prices be set up on a net 
price basis.” 

The different association heads 
recommendations to the various 
product groups. 


Show for Cedar Rapids 

Cedar Rapids, Ia., Mar. 2.-The 
Cedar Rapids show will be held 
in the new Memorial Coliseum, 
March 22-25 inclusive. The show 





Looks Like an Oily Spring 





This 250,000-gallon tank, containing oil at a uniform temperature of 
100 degrees, is part of the tempering process for the springs used in 


better | the Dodge independent front wheel suspension. 


This would be a 


great place to toss the old Roman martyrs. 
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Industry Shows Net Gain of $150,000,000 Over 39 





Gain Replaces 
Deficits of 732 
In Most Cases 


By C. J. ALEXANDER 


New York, Mar. 2.—Reflecting 
the ability of the motor industry 
to “come back sensationally on 
only a moderate upturn in busi- 
ness as a whole, manufacturers 
of motor vehicles, parts, acces- 
sories, equipment and tires in 
1933 improved their aggregate net 
earnings, after charges, by about 
$150,000,000 over 1932, it is esti- 
mated on the basis of financial 
reports for last year issued to 
date by 30 important companies. 


This calculation includes, of 
course, General Motors Corp., the 
industry’s biggest earner. Omitting 
this company, the picture still is 
impressive, however, it being in- 
dicated that more than $65,000,- 
000 of the improvement in earn- 
ings in 1933 over the preceding 
year was accounted for by com- 
panies other than General Motors. 


Aggregate met income, after 
charges, of the first 30 important 
automotive companies to report 
for 1933 was $109,230,000. These 
same concerns in 1932 had a net 
deficit, after charges, of $31,092,- 
000. This meant that earnings of 
the 30 companies were $140,322,000 
better in 1933 than in the year 
preceding, they having made up 
the $31,092,000 deficit and earned 
$109,230,000 in addition. This 
would indicate for the industry as 
a whole a net improvement in 
1933 over 1932 of at least $150,000,- 
000 and it is believed the final 
reports from all companies, when 
available, will show this to have 
been the case. 

Profit Without GM 

Omitting General Motors from 
the list, the remaining 29 com- 
panies reported for 1933 aggre- 
gate net earnings of $26,016,000, 
as against a net deficit, after 
charges, of $31,257,000 for 1932, an 
improvement of $57,273,000 in 
earnings. Additional reports, 
when issued, are expected to 
bring the improvement for the 
industry, excluding General Mo- 
tors, to $65,000,000 or more. 

The first six passenger car and 
truck manufacturers to report for 
1933 showed aggregate net in- 
come, after charges, of $93,726,000, 
as against a deficit in 1932 of 
$16,331,000 for the same concerns. 
These companies are General 
Motors, Chrysler, Packard, Nash, 
Cord Corp. and Auburn. 


Twenty parts, accessory and 
equipment concerns reported for 
1933 aggregate net earnings of 
$7,756,000, as against a net deficit 
of $6,865,000 for the same com- 
panies in the preceding year. 

Four tire and rubber concerns 
showed for last year a net in-| 
come, after charges, of $7,748,000, 
as against a deficit of $7,896,000 
for the preceding year. These 
companies were Goodyear, Good- 
rich, General and Kelly-Spring- 
field. 








Offset Losses 


Companies that in 1933 earned 
profits in contrast to deficits in | 
the preceding year included} 
Chrysler, Packard, Goodyear, 
Goodrich, Kelly - Springfield, Mc- 
Cord Radiator, Bohn Aluminum 
& Brass, Raybestos, Manhattan, 
Reynolds Spring, Thermoid, Mid- | 
land Steel Products, Libbey-| 
Owens-Ford, Federal Mogul and | 
Evans Products. | 

Although General Motors made | 
the largest gain in 1933 profit over | 
1932, Chrysler Corp. made the | 
best record in turning a deficit | 
into a net income. The Chrysler | 
profit of $12,129,000 last year con- | 
trasted with a deficit of $11,250,- | 


000 in 1932. Packard stood high | 
by turning a 1932 deficit of $6,- | 
824,000 into a 1933 profit of 
$500,000. 


In view of the foregoing figures, | 
it is not surprising that 20 lead- | 
ing investment trusts in 1933 in- | 
creased their holdings of common | 


stocks of the automotive industry 
by 275,800 shares. Holdings of 
motors by all investment trusts 
is believed to have shown a gain 
of at least 500,000 shares in 1933 
over 1932. 

The 20 leading trusts among 
those for which portfolios for 
Dec. 31, 1933, are available showed 
for the end of 1933 ownership of 
455,100 shares of common in four 
automotive concerns, Chrysler, 
General Motors, Goodyear and 
Libbey - Owens - Ford, as against 
179,300 shares in the preceding 
year, a gain of 275,800 shares, or 
153 per cent. 

The comparative figures follow: 








1933 1932 Increase 

CPE ivsatinvsces 156,900 78,100 78,800 
General Motors 205,500 66,400 139,100 
Goodyear 52,500 34,800 17,700 
L-O-F 40,200 none 40,200 
POtRE, cues ve tann 455,100 179,300 975,800 


New 2-Year Highs 
Before the last spell of weak- 


ness in the stock market, a num- | 


ber of automotive issues, notably 
preferred stocks, were able to 
push up to new high marks for 
this year and last. Included in 
these were Chrysler common and 
Clark Equipment common. Pre- 
ferred stocks to set new tops were 
General Motors, Electric Auto- 
Lite, E. G. Budd Manufacturing 
and Yellow Truck & Coach. 

The market for Studebaker and 
‘Vhite Motor shares was some- 
what agitated this week by re- 
ports in Wall Street and else- 
where that American Car & 
Foundry Co. was seeking to pur- 
chase Studebaker’s 95 per cent 
interest in White. Notes of the 
Studebaker Corp. issued as part 
payment for White recently have 
climbed sensationally in price to 
a high of 68% from a low last 
year of around 20. Reports have 
been current for some time that 
one of the first things to be taken 
care of in the proposed Stude- 
baker re-organization would be 
the disposal of the interest in 
White Motor. 

Motor stocks listed on the New 
York Stock Exchange suffered 
their most severe recent setback 





Last Minute Wall Street Wires 


From CONRAD ALEXANDER 
Wall Street Correspondent, Automotive Daily News 


New York, Mar. 2 (3:59 P. M.).—Led by General Motors and 
Chrysler, motor shares rallied briskly in the last hour 


on the New York Stock Exchange today. 


The Presi- 


dent’s message on foreign trade agreements and the in- 
crease in the dividend of General Electric were factors 
in a general market reversal. 


in the week ended Feb. 28 and 
closed, in the average, slightly 
below their levels of Feb. 1. 

The Automotive Daily News 
stock prices average for the 
week ended Feb. 28 showed the 
following changes: 


change 
— 1.76 


this wk. 
28.50 


last wk. 


24 motors 30.26 


10 car— 
truck 

10 parts— 
accessory firms .. 

4 tire—rubbers . 25.89 


Weakness in the A. D. N. stock 
price averages for the week was 
most noticeable in the parts and 
accessory and the tire and rubber 
groups. With the passenger car 
and truck section of the list hold- 
ing fairly well, there was some 
recovery late in the week in the 
stocks of the companies affected 
by the strike in Toledo, follow- 
ing announcement that a truce 
had been called for a month. 
Despite the fact that there was 
a depreciation in February of 
nearly 4 per cent in the aggregate 
market value of all stocks listed 
on the New York Stock Ex- 
change, 
News price averages for 24 rep- 
resentative motors showed a drop 
of only 1.5 per cent. The passen- 
ger car and truck group was off 
0.32 and the parts and accessories 
declined 1.49 points. The tire and 
rubber group was off 0.84 of a 


companies. 31.61 29.90 — 171 


23.11 ap — 2.18 
5 — 929 


the Automotive Daily | 





| 





point. The 24 stocks as a whole 
declined 0.44 of a point. 

Among the automotive stocks to 
show a net increase during Feb- 
ruary were Packard, Studebaker, 
Reo, Collins & Aikman, Eaton, 
Electric Auto-Lite, Gabriel, Kel- 
sey, Hayes Wheel. 

The 3 per cent increase in tire 
prices and reports that a further 
upward revision might be made 
in the near future failed to help 
the shares of the rubber compa- 
nies, which have been weak gen- 
erally recently. 

Wilcox-Rich Corp. this week de- 
clared a quarterly dividend of 
62% cents a share on its stock, 
payable March 31 to stock of rec- 
ord March 20. 

The annual report of the Motor 
Wheel Corp. for 1933, due soon, is 
expected to show a net income, 
after charges, of around $85,000, 
as against a net deficit of $1,187,- 
000 in 1932. 

Officials of the Four ‘Vheel 
Auto Drive Co. this week .di- 
cated that the company’s loss for 
last year was about $145,000, most 
of which was accounted for by 
write-offs in depreciation and in- 
ventory. There was a loss of 
$150,000 in the preceding year. 

Motor Securities Co., Inc., has 
filed in Washington a securities 
registration application to cover 
an issue of collateral trust notes. 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS FRIDAY, MARCH 2, 1934 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit 


High Low 
1933 1934 NEW YORK 
2636 6 Allis Chalmers Mfg. ... 
3934 6% American C, & F. ..... 
14 15g American Chain ....... 
314 1% American La Fr. ..... 
17% 3%4 American Woolen ..... 
8414 31% Auburn Auto (2) ...... 
23% 6% Bendix Aviaton ....... 
683 Oe Ree oe Be és casas 
285¢ 5%4 Borg-Warner .......00.-; 
18% ie eS Serer. 
97% 34 Budd Mfg. Co., E. G. 
534 1 Budd Wheel Co. ...... 
223% 6% Chic. Yellow Cab (1) 
603 Fee CE. oo dss wine ceeks 
28, 3 Collins & Aikman ..... 
30! 4 Commercial Credit ... 
4414 16 Com, Garage A cc csccss 
5414 18 Commercial Inv. T. (2) 
4 1 Continental Motors ... 
5% 1% Curtiss-Wright ........ 
11 2 Curtiss-Wright A ..... 
103% 32% du Pont de Nemours ... 
2% Bee eee eee: a aanecaens 
31 16 10 Electric Auto-Lite ...... 
54 21 Electric Storage Battery 
2334 % Evans Products ....... 
1134 34 Federal Motor ......... 
311 9% Firestone T. & R. ..... 
514 1 Gees Ge. Be cesnctess 
30% 10'%4 General Elec. (40c) ... 
1234 10% General Elec. Spec. 
42 10 General Motors ........ 
2434 SA4 Ge, ise k se ixeeasic 
21! 3 Goodrich, B. F. ....... 
471% gr Goodyear T. & R. ..... 
55% 1 Graham-Paige .......s0. 
554 34 Hayes Body Corp. ..... 
634 l Houdaille-Hershey B ... 
2314 4'4 Houdaille-Hershey A ... 
24! 3 Hudson Motor ........ 
734 184 Hupp Motor ..........; 
46% 135 Inter. Harvester ....... 
6634 1214 Johns-Manville ......... 
6% 7% Kelly-Spring. Tire ..... 
14% 334 Lee Rubber & Tire ..... 
4374 434 Libbey-Owens-Ford Glass .... 
20% 4 Ludlum Steel ......... 
4634 1334 Mack Trucks (1) ....... 


(60c) .... 

















Last Sale 1933 1934 Last Sale 
Mar 2 Feb. 23| High Low Mar 2 Feb. 23 
Tee 2034 20% | 32 6 Mastin Rockwell cccccccccstce sees 26% 
ee 30 303% | 21% 3 RGAE Bee) cccccccccnccee, 196 191% 
oan 11" 10 12 14 Moto-Meter G. & E. ........ 11% 11 
rears ae 134 | 4434 73%4 Motor Products ...........-. 40 39%, 
anaes 144% 14% | 16% 13%4 Motor Wheel ..........-.++. 15% 15% 
dae 53%4 53% | 11% 1964 Muray Corp. cccccccccccccces 10% 10% 
oh ect 20 2056 | 32% DES “ris cdecs ess cearesdseece > ae 2834 
aes 627% 6254 | 6% ee occ cee cea daga nna 6 6% 
St aa 26 2634| 7% 2 eS PEO OEE TREO 5% 534 
calauite 16! 16'4 | 23 5 Raybestos Manhattan ........ 20% 20% 
aaa 635 634 63% ST OT ert reer 5% 5 
4! 458 | 2534 4 Republic Steel Corp. ........ 243% 2314 
sees . 114] 8 34 Sparks-Withington ........... 734 7} 
ones 567% 5758 | 11% 2%4 Stewart-Warner ...........-. 10 95% 
ean 26% 26%] 9% i SU 8 7% 
heat 30% 28 1014 1 ee OO. oc ccccies scans 734 8% 
ae 47% 44 20% 534 Thompson Products .......... 1834 1834 
55% 5334 | 41 1334 Timken Roller Bear. ........ 38 365% 
aaa 2% 2% | 40 20% Trico Products ........sesee2 37 39 
eee 4% 4144 | 51% 1934 Union Car. & Carb. (1) ...... 46% 46% 
celatie 1034 10 94 13%4 U. S. Industrial Alcohol .... 434 55% 
rls 1003 101% | 25 oe Oe. ee ee anaes 195 1934 
aa 21% 21 5834 193g West’house E. & M. ........ 41% 41! 
ade 30% 29% 734 Bee We EE ceéenesveossveasos 6! 6% 
48 48 2234 314 Young Spring & Wire ...... 2058 21% 
eta 22 19 
aoe 634 7i4 CHICAGO 
eaten 22% 22% 7% S56 Deen 6 ccc ck céecenns 3 3% 
AP 4 414) 15! 3 Bastian Blessing ............ 17% 734 
a 22% 21% | 23% 6% Bendix Aviation ............ 20% 2034 
12% 12% | 28% S$6 Borg-Warner ......cccccoces 26% 26% 
ag 39% 391%4| 4% SE GED ccc cccccccees anes 4 
Site ce 23% 235% | 23 314 Houdaille-Hershey A ........ 19% 2214 
eters 16% 16%| 6% 1 Houdaille-Hershey B ........ 63% 6% 
eee 3834 39 15! C6 See PE, cctscsssczcioes BY 15 
cieeci ait 4% 4% | 3234 16 Pertact Citele cicccccacenecs i 32 
cea 554 47% 5 1 Pines Waterfront ..........-. 1'4 1 
ae 6% 61% 
ee 21 20% DETROIT 
i 2034 21% 9% 1% Baldwin Rubber B .......... 1% 
Bene 6% 6144 | 1714 3 Bower Roller Bearing ........ 1 15 
er 42% 421% 8 1%4 Ex-Cell-O Aircraft & Tool 7 8 
ee are 58% 60 914 3%, Gemmer Mfg. A .....ccccess ye aa 
ice 334 35% 734 S06 Te Cees Pe ici acc ctdna oa 6 
weees 12% 13 314 enh ee Hoover Steel Ball .......... weeks cece 
38% 38 74 2234 Parker Rust Proof .....ccess 62 69 
a 18! 17% 77% 1! Timken-Detroit ...........+.- 63% 7% 
oonee 35% 371%4| 1% 14 Warner Aircraft Corp. ...... 1! 15 


Gas Retailing 
Probe Asked 
By Code Body 


(Special from ADN Washington Bureau) 

Washington, Mar. 2.—Even as 
the NRA took its lacing here 
this week, administration leaders 
received heartening evidence of 
the growing ability of industry 
and trade to police themselves 
under the terms of the “New 
Deal.” 


It came in the form of a de- 
mand for prosecution of gasoline 
retailers for alleged violations of 
the Petroleum Code. These al- 
leged violations, charged by in- 
vestigators of the local Petroleum 
Code Committee, were enumer- 
ated as the granting of illegal 
rebates and discounts to large 
fuel purchasers and the require- 
ment that employes work longer 
hours than the six-day, 48-hour 
week. 

Dealers who are giving their 
support to the demand for prose- 
cution declare their own efforts 
to live up to the requirements of 
the industry’s code put them in a 
disadvantageous position as com- 
pared with that of the companies 
they accuse. 

A further count in their criti- 
cism of competitors deals with 
the alleged slowness of large oil 
companies in acting to correct 
abuses and code violations after 
they have been brought to light. 








Canadian Financing 
Shows Upward Trend 


Montreal, Mar. 1.—The total 
number of automobiles, trucks 
and buses financed in Canada in 
January was 2,148, compared with 
2,008 in December and 3,013 in 
January, 1933. The amount of 
financing was $810,045 in January, 
$738,155 in December, and $1,000,- 
753 in January, 1933. 

New vehicles financed in Janu- 
ary numbered 508, compared with 
429 in December, and 868 in Jan- 
uary, 1933, while used vehicles 
numbered 1,640 in January, 1,579 
in December, and 2,145 in Janu- 
ary, 1933. The amount of financ- 
ing for new vehicles in January 
was $362,828, compared with $308,- 
932 in December, and $456,275 in 
January, 1933. The financing of 
used vehicles was $447,217 in Jan- 
uary, $429,223 in December, and 
$544,478 in January, 1933. 





Mack Shows Loss 


New York, Mar. 2.—Report of 
Mack Trucks, Inc. and subsid- 
iaries for year ended December 
31, 1933, certified by independent 
auditors, shows net loss of $947,- 
909 after taxes, depreciation and 
provision for losses not now as- 
certainable on accounts and 
notes receivable and inventories. 
This compares with net loss of 
$1,479,598 in 1932. 

Current assets as of December 
31, 1933, including $7,765,953 cash 
and New York State securities, 
amounted to $26,694,968 and cur- 
rent liabilities were $1,904,871 
comparing with cash and United 
States government securities of 
$9,767,786, current assets of $29,- 
| 204,680 and current liabilities of 
$1,666,784 at end of preceding 
year. 


Gabriel Report 

Cleveland, Mar. 2.— Report of 
Gabriel Co. and subsidiaries for 
year ended December 31, 1933, 
certified by independent auditors, 
shows net loss of $130,620 after 
| taxes, depreciation and _ other 
charges, comparing with net loss 
of $107,938 in 1932. 

Current assets as of December 
31, 1933, including $33,948 cash 
and marketable _ securities, 
amounted to $183,632 and cur- 
| rent liabilities were $42,989, com- 
pared with cash and marketable 
securities of $99,067, current as- 
| sets of $270,525 and current lia- 
bilities were $37,610 at end of pre- 
ceding year. 








IONEER of the modern and now 
universally used four-wheel brake, 
Bendix has focused more than eleven 
years of unceasing development work on 
this vital phase of motor car performance. 
Year after year, as car design evolved, 
Bendix Brakes have kept pace. 
Standard equipment on outstanding 
cars in every price class, Bendix new 
Equal-Action Mechanical Brakes bring 
to the cars of 1934 the most highly 
developed stopping ability in the his- 
tory of the automobile industry. 





Bendix research remains steadily at 
work, further improving, refining, these 
great brakes, to more than meet the 
still higher performance standards of 
the cars which 1935 will bring. 

You engineers and factory executives, 
whose present labors will bear full fruit 
a year and more from now, are earnestly 
urged to investigate what Bendix has 
“in work’’, Bendix brake engineers are 
ready and willing to counsel with and 
assist all interested automobile, truck 
and bus manufacturers. Write or wire. 


BENDIX PRODUCTS CORPORATION 


401 BENDIX DRIVE - 


SOUTH BEND, INDIANA 


(Subsidiary of Bendix Aviation Corporation) 


BENDIX 











